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NEW YORK LIFE INSURANCE CoO. 


(Incorporated under the laws of the State of New York) 
3846 & 348 Broadway, New York, N. Y. 


DARWIN P. KINGSLEY, President 
INCOME, 1920 PAID POLICY HOLDERS .1920 
Premiums $142,672,244 Death Claims $35,036,558 


Interest and Rents 44,335,004 Endowments 24,399,171 


Dividends 31,981,555 
Other Income 6,782,885 23,432,313 


Total Income $193,790,133 i $114,849,597 


New Paid Insurance in 1920 $693,979,400 
Admitted Assets, January 1, 1921 $966,664,397 
Legal Liabilities, January 1, 1921 $841,255,357 
Reserve for Dividends and Other Purposes $125,409, 040 
Insurance in Force, January 1, 1921 $3,537, 298, 756 


BOARD OF DIRECTORS 
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CORNELIUS N. BLISS, Jr. A. BARTON ld a 

NICHOLAS MURRAY BUTLER MYRON T. HERRIC : LEY JOHN J. PULLEYN 
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Answer Quick! {| Values Are Declining 
A LIVE, ACTIVE UMBLING prices on buildings, merchandise 


stocks, household furniture, factory machinery 


DISTRICT MANAGER aid | and equipment, raw materials, farm products, and 


last, but not least, the OMNIPRESENT AUTOMO- 


S 0 LI C I T 0 R W A 4 T E D BILE, demand a radical readjustment of insurance. 
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IN me S the shrewd forward-looking 
Ty Wa agent who is cautioning his client 


0 a LAH 0 M A | ay id i Se against the folly of paying for more than 

OE: ex; hecan collect, just as eighteen months 

: ; ago you watched for short insurance 

WI SCONSIN in your anxiety to increase your premium income and 
A fully protect his interests. 

| N D | A N Such suggestions are vital. Policyholders will appre- 


H | G A N ciate them. 
a re > FIDELITY-PHENIX 


Oldest Mutual Association FIRE INSURANCE COMPANY 


of its kind 

















HENRY EVANS. Chairman of the Board 
Address ERNEST W. BROWN, Secy.-Treas. C. R. STREET, President. 


INTERSTATE BUSINESS MEN'S tie — 
ACCIDENT ASSOCIATION 80 Maiden Lane, New York $2,500,000 


GROWN BUILDING DES MOINES, IOWA l Managing Branch Oifices: Chicago, Montreal, San Francisco 
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1921 EDITION READY CENTRAL STATES LIFE 
INSURANCE COMPANY 


LIFE AGENTS amen. 


B R | E - Insurance in Force $58,000,000.00 











A VEST POCKET WORK 
Containing a Synopsis of 
PREMIUM RATES 
CASH VALUES 
NET COST OF INSURANCE 
POLICY PROVISIONS 


JAMES A. McVOY 
Vice-President and General Manager 

















CONVENIENT, CONCISE, COMPACT The Fireman’s Fund 
is in the front rank 
in fire, marine and 





RATES ARRANGED BY AGES 
Participating and Non-Participating ‘nt 
DIVIDENDS AND AVERAGE YEARLY automobile Insurance. 
COST 
5 and 10 year periods 
DIVIDENDS IN 1921 

















Ordinary, 20-Payment and 20-year En- 
dowment Policy Results Presented at 
4 Ages 





Price, in Flexible Binding 
Per Copy, $2.00 





A Progressive SURETY and CASUALTY Company 
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Sprinkler Business Continues Good 


Companies Report Premiums Show Little Signs of Diminishing— 


Many New Installations Reported—$2,507,442 Written Last 
Year, with Losses of $1,152,690 


PRINKLER leakage business so far this year 
compares very favorably with the volume 
written during the same period in 1920, ac- 
cording to sprinkler men, who find that 
agents have become more diligent in solicit- 
ing this line, with premiums from other 
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aw) Sy, QD forms of coverage showing indications of 
diminishing. Many new installations of 


equipments have been reported during the past few months and 
it is considered highly probable that the volume of business 
written this year will exceed that of last year. 

The loss ratio in 1920 showed the sprinkler leakage business 
to be a profitable line of the fire companies, losses amounting 
to an average of 38.3 per cent. The total amount of business 
written by fire companies amounted to $1,564,279, with losses 
of $599,162. Together with casualty business, the total volume 
written was $2,507,442 with losses of $1,152,690, and a loss 
ratio of 45.9 per cent. 


HANDLED LARGE BusINESS 
Fire companies writing large amounts of the sprinkler leak- 
age business include the Hartford, Hartford ($207,730) ; the 
Home, New York ($181,959) ; the North British Mercantile, 
London ($130,048), and the Automobile of Hartford ($67,- 
254). The Etna Casualty Company of Hartford wrote $443,- 
564 and had a loss ratio of 56.3 per cent and the Maryland 


Casualty Company of Baltimore, Md., $499,599 with a loss 
ratio of 60.7 per cent. The loss ratio of the Hartford was only 
38 per cent and the North British and Mercantile 24.8 per cent. 

Recent sprinkler leakage claims reported by one company 
include a paper mill at Cincinnati with a loss of $10,000 when - 
a 40,000 gallon tank resting on four concrete posts collapsed 
and flooded the building. A loss of $23,000 at St. Louis was 
caused apparently by excessive pressure. A claim of $49,000 
was paid at LaCrosse, Wis., caused probably by the piping not 
having been properly drained during cold weather. Brooklyn 
was the scene of a $20,000 loss when some careless workman 
left open the valve of a 43,000 gallon tank; while at San Fran- 
cisco an $18,000 claim was paid when a large pipe of a sprinkler 
system was broken through accident. 

Sprinkler losses are generally caused by pipes freezing and 
bursting ; joints becoming defective; pipes becoming ruptured ; 
the breaking or slipping of a belt; the collapse of a supply 
tank; carelessness of workmen or the sprinkler becoming de- 
fective. 

The sprinkler leakage business should prove attractive to 
agents as it offers a means of increasing their incomes and mak- 
ing up for loss of premiums in other lines. It is a side line that 
no energetic, pushing agent can afford to overlook and it is a 
protection that no merchant whose stock is endangered by 
sprinkler heads can afford to go without. The business is to 
be had, it is only to be gone after. 
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SPRINKLER LEAKAGE INSURANCE IN 1920 Great Lakes, Chicago.... 3,189 ascites rk Preferred Risk, Topeka. 239 soaeieiets 
: Hanover, New York.... 313 25 8.0 Providence Wash., Prov. 4,478 —472 
Ratio of Hartford, Hartford..... 207,730 80,240 88.6 Prudential Re- & Coins., 
Losses Home, New York...... 181,959 89,442 49.2 ZUCiCh ssc csinoses 16,819 7,858 46.7 
to Pre- Home F. & M., San Fran. 600 61 10.2 Queen, New York...... 67,497 12,990 19.3 
NaME AND LocaTION Net Losses. miums Imperial, New York.... 4,360 1,849 42.4 Reliance, Philadelphia.. 3,022 600 ~=—-:19.9 
or CoMPANY Premiums Incurred Jo Ins. Co. of N. Am., Phil. 28,473 13,760 48.3 Rhode Island, Prov.... 28,585 15,314 53.6 
Etna, Hartford......... $38,455 $26,785 69.7 International, New York. 20,322 3 1 Richmend, New York... 26 sadindale Gea 
Agricultural, Watertown. 11,186 6,316 56.5 Jakor, Moscow......... 2,376 a732 32.5 Rossia, Hartford....... 8,147 300 3.6 
Alliance, Philadelphia... 6,958 1,293 18.6 Law, Union & Rock, Lon. 1,660 158 9.5 Royal, Liverpool........ 35,992 34,313 95.4 
American, Newark...... 3,263 1,630 49.9 Liv. & Lon. & Globe Royal Exch., London... 3,766 1,576 41.8 
American Alliance, N. Y. 4,214 858 20.3 PAVETOORN — S65 5 ,050-5a<'s 27,523 9,056 32.9 Russian Reins., Petrog’d 4,101 2,795 68.0 
American Central, St. L. 48 Searewacs aieiie London Assur., London. 903 210 23.3 Salamandra, Petrograd.. 1,762 1,114 63.2 
American Eagle, N. Y.. 2,385 842 35.3 Lon. & Lancashire, Liv. 1,656 498 30.1 Scottish Union & Nat'l, 
American Lloyds, N. Y. 75,166 26,927 35.8 London & Scottish, Lon. 144 96 66.7 _ Edinburgh .......... 13,664 6,349 46.5 
Atlas, London.......... 5,998 1,283 21.4 Mass. F. & M., Boston... 66 136 206.1 Second Russian, Petrog’d —37 28 Bene 
Automobile, Hartford... 67,254 15,1383 22.5 Mercantile, New York.. 18,782 8,077 42.9 Security, New Haven... 2,657 —107 
Baltica, Copenhagen..... 597 eS alee Merchants, New York.. —506 6 abacese Skandinavia Ins., Copen. 13 eeeeiens 
Bankers & Shippers, N.Y. 1272 17 1.8 Mich. Millers, Lansing. . 215 29 13.5 Springfield F. & M., 
Boston, Boston......... 11,261 3,449 30.6 Milwaukee Mech., Mil.. 3,300 6,448 195.3 Sorimeneld: ssacs on « 59,127 23,526 39.8 
Caledonian, Edinburgh.. 179 8 4.4 Moscow, Moscow....... 6,562 2,873 43.7 Standard, Hartford..... 3,061 1,048 34.0 
California, San Francisco 2 : sie National, Hartford...... 1,649 1,572 95.2 Star, New York........ 5,468 1,343 24.5 
Camden Fire, Camden. . 6,690 2,212 33.1 National Liberty, N. Y.. 9,761 14,418 147.6 State, Liverpool........ 340 485 142.6 
City of New York, N. Y. 1,547 ae ae New Brunswick, N. Brun. 1,747 1,788 102.4 St. Paul F. & M., St. P. 24,405 5,493 22.5 
Cleveland Nat’l, Cleve... 2,323 934 4.9 New Hampshire, Manch. 3,612 1,181 82.7 Sun, London........... 3,775 1,565 41.5 
Columbia, Jersey City... 1,378 127 9.2 New Jersey, Newark... —1,204 539 eee Swiss Reins., Zurich.... 9,929 6,927 69.8 
Commercial Union, Lon. 3,565 7 2 New Zealand, Auckland. 766 c(towetes Bean Union, London......... 763 26 3.4 
Commercial Union, N. Y. 209 1 .4 Niagara, New York..... 15,261 3,004 19.7 Union & Phenix Espanol, 
Commonwealth, N. Y... 30,892 7,885 25.5 Nippon Fire, Tokio..... 1,571 272 178 Madrid ......+..-.04- 7,503 1,246 16.6 
Concordia, Milwaukee... 1,784 —71 oe Nordisk Reins., Copenh’n 2,002 561 28.0 Union, Canton.......... 5,503 aie ates eh 
Connecticut, Hartford... 15,454 9,309 60.3 Norske Lloyd, Christiania 547 Sicbepats saad United States, N. 7 eae 39,656 6,044 15.2 
Continental, New York.. 27,201 8,092 29.8 N. Brit. & Mer., London. 130,048 32,269 24.8 Victory Fire, Phila..... 230 ocevece Lene 
Detroit F. & M., Detroit. 529 4 rs Northern, London...... 15,801 12,151 76.9 Warsaw, Warsaw....... 1,893 seasons ror 
Eagle, Newark.......... 885 219 24.7 Northern, Moscow...... 8 BRP eS saa Westchester, New York. 23,308 8,166 35.1 
Eagle, Star & British North River, New York. 144 266 184.7 World Auxiliary, Lon.. 844 cesses eee 
Doms., London... «<.«.. 5,587 22 4 Norwegian Assur., Chris. a7 Siena ae Morkshire, “WOrk..<i<..<60% 435 431 99.1 
Equitable F. & M., Prov. 4,040 1,463 36.2 Norwich Union, Norwich 4,199 2,402 57.2 ad — 
Fidelity-Phenix, N. Y... 21,506 11,109 51.6 Ohio Farmers, LeRoy... 914 190 20.7 Totals (1920)...... $1,564,279 $599,162 38.3 
Fire Assn., Philadelphia. 7,612 2,086 27.4 Old Colony, Boston..... 1,888 295 15.6 
Firemans Fd., San Fran. 5,552 983 17.7 Omaha Lib. F., Omaha. 4,809 srasletactrs a atets 
First Russian, Petrograd. 5,941 4,245 71.6 Orient, Hartford....... 1,417 466 32.8 CASUALTY COMPANIES 
Franklin, Philadelphia... 14,612 8,026 55.0 Palatine, London....... 3,209 281 8.7 
Great-American, N. Y... 27,482 4,097 14.9 Paternelle, Paris....... 6,772 1,987 29.3 Etna Cas., Hartford... $443,564 $250,053 56.3 
Glens Falls, Glens Falls. 4,785 Sougueiels spate Pennsylvania, Phila..... 26,427 7,616 28.8 Maryl’d Cas., Baltimore 499,599 303,475 60.7 
Globe Nat. F., Sioux City 2,378 131 ose Phoenix, London....... 7,487 12,513 168.2 
Globe & Rutgers, N. Y.. 12,125 5,787 47.8 Phenix, Hartford...... 19,563 7,785 39.8 Grand. totals,...::.<¢ $2,507,442 $1,152,690 45.9 
” 4 ° . . . 
APPOINTS T. J. HOUSTON table.” This language, together with the pro- how readily the functions of the National Board 





Governor Small of Illinois Names 
New Superintendent 


SUCCEEDS FRED W. POTTER 


George A. Huskinson Becomes Assistant 
Superintendent 
[Special Dispatch to THE SPECTATOR] 
Cuicaco, August 9—Governor Len Small 
appointed Thomas J. Houston of Chicago 
Superintendent of the Insurance Department 
of the State of Illinois, succeeding Fred W. 
Potter, who resigned recently because of bad 
health. Mr. Houston is an adjuster in the 
employ of Marsh & MacLeannan. George A. 
Huskinson, who has been connected with the 
Department for a number of years, has been 
made Assistant Superintendent. 





Permits Only One Policy on Child’s Life 
The Attorney General of Colorado, Victor 
E. Keyes, in answer to a request by Superin- 
tendent of Insurance Earl Wilson, has ruled 
that only one policy upon the life of a child 
may be taken out under the provisions of 
Senate Bill 350. Mr. Keyes’ letter reads in 
part: 


While there is nothing in the said act ex- 
pressly forbidding the issuance of more than 
one such policy upon the life of one child, in 
our opinion it would be contrary to the intent 
thereof to issue more than one such policy 
upon one life. Section 37a provides, in sub- 
section 1, that “the total benefits payable as 
above provided shall in no case exceed the fol- 
lowing amounts.” Section 40, as amended, 
provides that the parents of a child “may take 
a policy of burial insurance thereon, the 


amount payable under which may be made to 
increase with advancing age, and which shall 
not exceed the sum specified in the following 





visions of Section 40 forbidding such insurance 
(subject only to the other sections of the 
act), and indicating the policy of the State to 
be contrary to the unrestricted insuring’ of the 
lives of children, leads to the above expressed 
conclusion. Any other construction would re- 
sult in defeating what is clearly the primary 
rurpose of the act, namely, preventing the in- 
suring of the lives of children in large amounts, 
and in opening the doors to the very evil sought 
to be guarded against. 

Our answer to your inquiry is, therefore, 
that only one policy upon the life of a child 
may be taken out under the provisions of 
Senate Bill 350. 


National Board and Untermyer 

One of the striking developments in connec- 
tion with the Lockwood investigation of fire 
insurance in New York has been the demon- 
stration of the effectiveness with which the 
powerful men at the head of the business can 
do things when it is necessary, says the Journal 
of Commerce of New York, which continues: 

They saw that certain changes in the rules 
of the four rating associations of the State 
were necessary. Those changes have been made 
or are being made, although some of them were 
very little to the liking of a considerable part 
of the membership of the organizations. Inci- 
dentally the activity of the committee of seven 
has stirred up the rating situation outside of 
the New York Fire Insurance Exchange terri- 
tory, with the result that some standard rating 


. system will probably be adopted in place of 


what a prominent executive has called the 
“makeshift” schedules that were made up by 
the rating managers a year or two ago. It has 
been demonstrated that if the heads of the lead- 
ing companies conclude that the needs of the 
business demand that certain things be done, 
these men have the power to see that they are 
done, even though the doing of them necessi- 
tates considerable disregard of what has been 
recognized as the rights of individual organ- 
izations. 

The Lockwood investigation has shown again 


4 


of Fire Underwriters can be extended. For 
years that organization confined its attention 
almost exclusively to compiling statistics, doing 
engineering work in the interest of fire pre- 
vention and helping to run down those guilty 
of arson. As the need arose it took over saper- 
vsion of existing fire prevention organiza- 
tions; it assumed control of the fire patrols; 
which in some instances under local or terri- 
torial organizations had been badly managed; 
it took up the adjustment situation with a 
view to improving it, and its latest move is the 
conducting of a campaign of publicity to en- 
lighten the public on certain phases of the fire 
insurance business, a work which was well out- 
side of the old field of its activities, but which 
in the opinion of leaders in the business, needed 
doing by an organization representing the com- 
panies generally. 


National to Write Industrial 

C. A. Craig, president of the National Life & 
Accident Company of Nashville, announces that 
that company will open an industrial straight 
life department during the present month. The 
company began writing ordinary business dur- 
ing 1920. eee 

C. B. Morcom Becomes Secretary 

Clifford B. Morcom, heretofore assistant 
secretary in the accident and liability depart- 
ment of the 7Ztna Life of Hartford, has been 
elected secretary. 


A. I. Vorys a Director of Ohio Farmers 

Hon. A. I. Vorys of Columbus, O., former Super- 
intendent of Insurance of that State, has been 
elected a director of the Ohio Farmers Insurance 
Company of LeRoy, Ohio, to fill the vacancy created 
by the death of Geo. R. McConnell, who had been @ 
director of the company for a number of years. 


Yes, we all like to see things “come our 
way,” but it isn’t a bad idea to,assist them by 
the exercise of alertness, judgment and in- 
dustry. 
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“HE publication in THE SPECTATOR 
| of August 4 of the portraits of 
President Harding, Vice-President Cool- 
idge and all members of the President's 
Cabinet, togethér with the views ex- 
pressed by each of these leading states- 
men warmly endorsing the institution of 
life insurance, caused much interest in 
life insurance circles. The prominence 
of the men whose opinions were quoted, 
and the influence their expressions will 
undoubtedly exert in leading to the tak- 
ing of many millions of new insurance 
by American citizens, give this document 
an importance which can hardly be over- 
estimated in value to the life insurance 
fraternity. When the leaders of the na- 
tion so whole-heartedly praise life insur- 
ance and its beneficent purposes and ef- 
fects, the rank and file of the people are 
bound to respond to the good advice they 
offer. The force of a good example con- 
trols the conduct of many judicious per- 
sons desirous of receiving advice to 
guard them against pitfalls and to spur 
them on to follow the right course in life. 
These twelve leading citizens are promi- 
nent patrons of life insurance and their 
words of wisdom will profit many. 





N the fourth of a series of articles writ- 

ten by President John B. Morton of 
the National Board of Fire Under- 
writers, for publication in the New York 
daily newspapers, he takes up the ques- 
tion of the supervision of fire insurance 
and of the liability for unearned pre- 
miums. It is shown that the companies 
are subject to the closest supervision, and 
that the unearned premium reserve is 





justly required by law in the interest of 
policyholders. Mr. Morton’s explanation 
of the reserve is clear, and should con- 
vince any business man that it is essential 
to the proper protection of the insured. 





N July last, the fire loss in the United 

States and Canada, according to the 
Journal of Commerce, exceeded that of 
any previous month this year except 
January, having amounted to $33,355,- 
750. This brings the total for the first 
seven months of the current year up to 
$198,282,050, or nearly $9,000,000 more 
than in the corresponding period in 1920, 
and $48,000,000 more than in the first 
seven months in 1919. It is likely, there- 
fore, that the total loss for the current 
year will at least equal that of 1g20— 
$330,000,000—and may easily exceed 
that sum. With the companies facing a 
decline in premiums, this considerable in- 
crease in the property loss portends an- 
other unprofitable year in fire underwrit- 
ing. Moral hazard enters into the situ- 
ation to a considerable extent and wise 
underwriters are watching their lines 
with increasing care. 





cry of the largest and most impor- 
tant fire insurance companies is ad- 
vising its agents how to protect both their 
clients and their companies during this 
period of deflation and readjustment. It 
tells its agents that “it’s the shrewd, for- 
ward-looking agent who is cautioning his 
client against the folly of paying for 
more than he can collect, just as eighteen 
months ago you watched for short insur- 
ance in your anxiety to increase your 
premium income and fully protect his in- 
terests.” This is an excellent way of 
stating the matter, and the agent can en- 
hance his client’s good will by saving him 
premium outlay, while at the same time 
minimizing the risk of loss to his com- 
pany, and also the possibility of disagree- 
ment in case of loss. In these times it 
behooves agents to watch their lines very 
carefully, and not to allow their desire 
to retain or increase the business on their 
books to warp their judgment, to the 
possible disadvantage of both their cus- 
tomers and their companies. 





OLLOWING the examinations of 
insurance men by Mr. Untermyer, 
counsel for the Lockwood Housing In- 
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vestigating Committee, at New York, 
The Literary Digest presented a sum- 
mary of the testimony, based upon daily 
newspaper accounts of the proceedings, 
which was: deemed to reflect unfairly 
upon the fire insurance business. In its 
latest issue, The Literary Digest has en- 
deavored to correct the erroneous im- 
pressions likely to be gained from a read- 
ing of its summary of the testimony re- 
ferred to, by setting forth some of the 
facts and arguments on the insurance 
side, quoting or briefing down portions 
of the statements made by President F. 
J. Cox of the National Association of In- 
surance Agents; Frank Lock, United 
States manager of the Atlas of London, 
and the Home Insurance Company of 
New York. It is to be hoped that every 
policyholder who read the original sum- 
mary in The Literary Digest will also 
read “The Fire Insurance Side of -the 
Case,” and thus be enabled to form fairer 
conclusions concerning the fire insurance 
business. . 


UICIDE has apparently been increas- 

ing during the past year to an alarm- 
ing extent in the United States. The 
president of the Save-A-Life League, Dr. 
Harry M. Warren, is quoted as stating 
that in the first six months of this year 
there had been 6509 suicides in this coun- 
try, as against 2771 in the corresponding 
period last year. This great increase in 
number of suicides is ascribed largely to 
loss of employment and business failures. 
Stress is laid upon the fact that the num- 
ber of suicides among children has 
greatly increased, such suicides having 
numbered 507 in the first half of this 
year. It is to be hoped that the records 
covering the latter half of the year will 
show a great improvement in this re- 
spect. 


HIRTY-ONE automobiles were re- 
ported to the police as having been 
stolen on Tuesday, the highest number 
yet reported ona single day. Despite all 
the precautions there does not seem to be 
any reduction in the number of automo- 
bile thefts, and cars disappear with clock- 
work regularity. The Automobile Con- 
ference has a truly difficult task, and it 
should have the backing and friendly sup- 
port of every automobile underwriter in 
its efforts to find some solution to the 
situation. 
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WM. B. CLARK, President 


One Hundred and Two Years of satisfactory 
dealing has developed for this Company its 
splendid reputation and great business 


Losses Paid over 


$195,000,000 











North American National Insurance Company 


Des Moines, Iowa 

, Assets, $910,670.66 
Lines Written: 

Fire, Tornado, Hail 


O. P. ODE, President 
JOHN PETERSON, Secretary 
W. G. HODGE, Asst. Secretary 
V. F. BECKER, Treasurer 




















Guaranty Company 
Calvert, Redwood, Grant and Mercer Streets, 
BALTIMORE, MD. 

JOHN R. BLAND, President 

fepeeeer 80, 1920. 








CAPITAL weed - — PET eT or er $4,500,000.00 
SURPLUS. . .$4,332,069.78 

RESERVES...... 0.00.00. 000s 21,705,056.69 26,037,126.47 
TOTAL CAPITAL, SURPLUS AND RESERVE...... $30,537,126.47 





National Liberty 


Jusurance Company of America 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 
eneeinine nen wit 1 1921. 


Cash Capital... ss . $1,000,000. 00 

Assets. . Selene . 12,071,029 44 

Liabilities including Capital.. Leeeeere ce ce 8,565,072. 02 

Net Surplus socecveccce cece sd nneerala 

Surplus - Policy Holders. . a . 4,505,957 . 42 
HEAD OFFICE: 


709-717 Sixth Avenue, Cor. 4Ist Street, New York. 

















FIRE 
RE=INSURANCE 


NORWEGIAN ATLAS INS. CO., Ltd. 


Northern Underwriting Agency, Inc. 


15 William Street 


New York New York 











INCORPORATED 1832 


Virginia Fire and Marine 


INSURANCE COMPANY OF RICHMOND, VA. 
— 1, 1921 


Reserve for el entire. $1,229,149 .74 


Other Liabilities. Lie he Piciekewioua ite 279,621.66 
| Sree « $500, 000.00 
Net Surplus.. eee . 920,674.65 
Surplus to peihisiniiaees eiwbidn orice orale meets $1,420,674 .65 


Total Assets...... $2,929,446 .05 


Wm. H. Palmer, President E. B. Addison, Vice President. 
B. C. Lewis, Jr., Secretary Wm. Palmer Hill, Asst. Secretary 
J. C. Watson, Treasurer J. M. Leake, General Agent. 











ACTUAL MARKET VALUES USED FOR ALL SECURITIES 
Organized 1855 January 1, 1921 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK 


Cash Capital, . . . . $1,250,000.00 

Net Surplus, .. . $2,086,'742.08 

Surplus to Policyholders, $3,336,742.08 
yrange DEPARTMENT WESTERN DEPARTMENT 


DUNHAM, President NEAL BASSETT, V. P. and Mgr 
° JOHN KAY, Vice Pre W. T. BASSETT, Ase’t Manager 











A. HB HASSINGER Sec’y 
% CHICAGO ILL. 








THE SIGN OF GOOD CASUALTY INSURANCE 


LIABILITY BURGLAR V 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORDS 

TEAMS BLEVATOR 
COMPENSATION GENERAL LIABILITY 





Established ~— 1869 


LONDON GUARANTEE & ACCIDENT C0,, Ltd, wotkno" 


Head Office: CHICAGO, ILL. FP. W. LAWSON, General Manager 





F. J. WALTERS, Resident Manager, 55 jones Street, New York. 
STOKES, PACKARD, HAUGHTON & SMITH, 
434 Walnut Street, Philadelphia, Fa. 


esident "Managers 
ELMER A. LORD & CO., Resident Managers 145 Milk Street, Boston, Mass. 
COMPANY 


ESTERN ASSURANCE 
OF TORONTO Incorporated 185! 


FIRE, EXPLOSION—RIOTS, CIVIL COMMOTIONS 
AND STRIKES—MARINE AND TORNADO INSURANCE 





W. B. MEIKLE, President & General Manager 


UNITED STATES STATEMENT, JANUARY I, 1921 


ASSETS. = $5,279,511 
SURPLUS IN UNITED STATES.. vere? $1,734,843 
TOTAL LOSSES PAID IN UNITED STATES FROM 

1874 TO 1920 INCLUSIVE. pi ... $48,637,048 
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NEW YORK SURVEYS 


As to Water Supply.—A complaint from a 
portion of the Coney Island district a while 
ago that the water pressure was so low that 
even domestic use was practically suspended, 
developed the fact that the residents of this 
very nice residential section, to the number 
of one hundred or more, had installed in their 
back yards shower baths. The installation of 
these devices had gone forward without any 
consultation with the Water Supply Depart- 
ment and at the time of the examination no 
less than fifty of these devices were merrily 
spurting water over the residents of the 
houses. The explanation of the drop in water 
pressure was easily explained. 

The Insurance Society.—In the absence of 
the librarian things are all quiet at the 
Society rooms, but it is interesting to note 
that there is a steady call for information, 
these calls amounting to several each day. 
The gratifying thing about this is that it 
shows that the Society has “arrived” and 
with the increased demands of the coming 
year it is to be hoped that the necessary in- 
creased funds will be forthcoming. 

Is It’ Dull?—We must commence to feel 
that so far as applications are concerned there 
is no summer dullness. The work as reflected 
at the Exchange shows a steady demand for 
rates for new tenants or a readjustment of 
outstanding rates. 


The Insurance Institute of America.—On 
Saturday, August 6, the reading of the ex- 
amination papers submitted in May of this 
year was finished. The reading has been 
going steadily forward and each Society’s re- 
sults were returned on completion. It was 
the most successful year in the number of 
students—over 250—and the number of 
papers submitted—over 2000—that the Insti- 
tute has known. All this presages a bigger 
year next year. 

Two Sprinkler Heads.—A recent loss re- 
port, a cloak and suit manufacturer showing 
a sound value of $40,000 and a loss of about 
$13,000, developed the fact that the fire was 
controlled by two sprinkler heads but in their 
operation they had been hindered because of 










a shelf directly over the place where the fire 
started. This prevented the head reaching 
the sprinkler heads as quickly as otherwise 
would have been the case, hence the increased 
loss. 


BOSTON AND VICINITY 

W. M. Brown & Co. Moves.—Winfield M. 
Brown & Co., insurance brokers, have moved 
to the Oliver Bldg., 141 Milk St., which is 
practically tenanted throughout by insurance 
concerns. 

Begins Insurance Probe.—This week the 
special commission appointed at the last Mas- 
sachusetts Legislature to investigate insur- 
ance begins its public hearings. Insurance 
Commissioner Clarence W. Hobbs is chair- 
man of the committee and the other members 
are Frederick O. Nichols of Fitchburg and 
J. E. Oldham, Wellesley. Fire, life and 
casualty matters will come before the com- 
mission. So far as can be observed there is 
little public interest forecasted in the pro- 
ceedings. 


CHICAGO AND THE WEST 

A. W. Collins Returns From Abroad.— 
Arthur W. Collins, United States manager of 
the Zurich General Accident & Liability In- 
surance Co., who has been visiting the home 
office in Switzerland, returned to Chicago last 
week, 

T. J. Flynn Changes Position—T. J 
Flynn, chief clerk in the office of the Western 
Sprinkler Risk Association, has tendered his 
resignation as of August 15 and will there- 
after be an examiner in the Western depart- 
ment office of the Commercial Union. . 

Applies for Membership.—H. P. Gardner 
has applied for membership in the Western 
Union. He represents the Central West Fire 
of Bloomington. 

Standard American Secures License.—The 
Standard American Fire of Chicago, recently 
organized, has been licensed by the Illinois 
Insurance Department and managing under- 
writer, Turner, formerly with the Continental, 
has applied for membership in the Western 
Union. 


kEINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, President 


PACIFIC COAST 


Fresno Fire Loss.—Fresno, California, 
which suffered a fire loss during the first six 
months of this year, estimated in excess of 
$1,500,000, is making extensive improvements 
in its fire-fighting equipment. The insurance 
paid by the companies during the six months’ 
period amounted to over $1,072,000. 

Enters California —The Caledonian Ameri- 
can Insurance Company of New York has re- 
ceived its license to transact business in the 
State of California. It will be represented by 
Selbach and Deans. 

Fire Department Motorized.—The com- 
plete motorization of the fire department of 
San Francisco, Cal., was effected during the 
last week in July. Several of the fire horses, 
however, according to Fire Chief Thomas R. 
Murphy, will be kept in reserve. 





UNDERWRITING PROFIT ONLY 2.81 
PERCENT 
“The Spectator’ Gives Record of Leading 
Fire Companies 


Tue Spectator of this city in its issue of yester- 
day presented a_ tabulation the combined 
underwriting operations of ninety-four millionaire fire 


covering 


insurance companies for the ten-year period, 1911-1920. 
It shows that the underwriting profits of these com- 
panies, which by reason of their size and prestige have 
the advantage, has averaged 2.81 per cent for the 
decade. Commenting on the figures THE SPECTATOR 
says: 

“In the aggregate the table shows that the com- 
panies collceted $3,705,436,558 in premiums and paid 
to the insured on account of losses during the ten- 
year period $1,828,805,257, while at the same time 
the expenses of operation amounted to $1,399,997,086. 
Because of the increased business written the lia- 
bilities were increased from $252,861,853 at the be- 
ginning of the period to $625,409,847 at the end of 
the decade. The resulting profit to the companies 
amounted, therefore, to $104,186,221, or 2.81 per 
cent on the ten years’ business. 


“The underwriting operations are summarized as 
follows: 
LOGSGO: 6 waciscdededadeiicndusesiaconceadarnans 49.36 
PMGCRIOE icc scddiececncwenecsscusesecneauews 37.78 
Inercase im habihties ccc cccceccenanesceaes 10.05 
UaclerWriting PIGME 6.6cccc csc wesesuascensas 2.81 
20) Ferre cee rrr ereerer rer er corer rr Tere 100.00 


—Journal of Commerce. 
—The New Hampshire Fire’s monthly calendar card 
for August portrays a view of Larger Chocurua Lake, 


N. H. 
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MICHIGAN'S TWO PENINSULARS write { 


Peninsular Fire Insurance Company 
Peninsular Casualty Insurance Company 






RARMON J. WELLS 
tinea eeceeninail COLON C. LILLAE Serv ane Goana Mansene 
PRESIDENT POOSULAR CASLALTY 86.68. 
MORTGAGE LOAN DEPARTMENT 
mere: ATE Fence 


OPPORTUNITY -= 


“A young man should not grieve that he has 
attained neither wisdom nor riches. He has 
opportunity which is equal to both.” 


Young insurance companies, like young men, 
have opportunity, and the men back of Mich- 
igan’s Two Peninsulars realize this fully. 


The opportunity of Michigan’s Two Penin- 
sulars is the privilege of working in a field 
that is world wide and they have faith that 
if they are ethical, if they do unto others as 
they would like to be done by, if they give 
proper service, if they observe good business 
principles and work persistently and faithfully, 
they will acquire both large premium income 
and large total assets. 


Colon C. Lillie, President 





A COMBINED AUTOMOBILE INSURANCE POLICY 
A COMBINED DWELLING POLICY 


Sen dy 


LIABILITY 
BONDS 
AUTOMOBILE 
HEALTH 
ACCIDENT 
COMPENSATION 


LIVE STOCK 
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Drought in England Aids Insurance, Says 
Dispatch 

At least one section of the public has been 
discovered which has been profiting by the 
long-continued drought which has wrought so 
much havoc, says a dispatch to the Brooklyn 
Daily Eagle. Those are Lloyd’s and the other 
underwriters who have issued insurance 
policies to holiday makers against rain spoil- 
ing their vacations, and to the farmers against 
rain ruining their crops. In the case of the 
latter the underwriters’ profits have been neu- 
tralized because the British farmers take out 
two policies, one against too much rain and 
the other against too much drought. 

3ut in the case of the holiday makers and 
the vacationists the underwriters have reaped 
a harvest. That is due to the attractive policies 
offered. The best known is the one-day policy, 
which is very cheap and is good against rain 
anywhere within a fifteen-mile radius of the 
center of London. Even if no rain falls where 
the holiday is spent but does fall somewhere 
within that radius the insured collects. There 
also are policies for a week, fortnight or 
month and if one-fifth of an inch falls any- 
where within the specified area the vacationist 
receives the amount of the whole policy. But 
this year one-fifth of an inch was not forth- 
coming anywhere. 

All the important outdoor sporting and 
social events, including the Australian cricket 
matches, racing fixtures and lawn tennis tour- 
naments, have thus been insured for hundreds 
of thousands of dollars, representing the esti- 
mated gate receipts, and all have been held 
without a spatter of rain. 





Prudential Fire Is Incorporated 
The Prudential Fire Insurance Company has 
been incorporated in Jersey City by King, 
Alley & Co., Inc., of that city. The proposed 
capital named in the articles of incorporation 
is $100,000, divided into shares of $10 each, to 
be sold at $15 each. It is said that the company 

purposes to specialize on certain classes. 


An agent says: “A few days ago, with some reso- 
lution but with little faith, I made my first effort for 
registered mail insurance. I am promised the busi- 
ness of a bank, a trust company and a collection 
agency. In one case the interview also brought me 
some fire insurance—so you see, I didn’t lose my 
time.”"—Glens Falls Now and Then. 


Theater Risks 

The destruction of the old Olympic Theater 
in Brooklyn, N. Y., by fire directs attention to 
theater risks as a class. Concerning them 
“Fire Insurance Inspection and Underwriting,” 
by C. C. Dominge and W. O. Lincoln, published 
by The Spectator Company, contains the fol- 
lowing information: 


Theaters (Stage Building)—Usually a high 
one-story building equal to six stories, with a 
deep basement. Walls should be of brick or 
concrete at least 16 inches thick, parapetted and 
coped. The roof should have either brick, con- 
crete or terra-cotta arches. The roof topping 
should be tile or of plastic slate, the cornice 
brick or tile, and the windows of wired glass 
in hollow metal sash and frames. Shutters, if 
any, to be standard lock-jointed. The floor 
wings each side of stage to be of brick, tile or 
concrete arch, supported by protected iron 
columns or brick walls. Wood flooring is 
permitted only on the working part of the 
stage (center). The fly galleries, which are 
located at he sides and over the stage, should 
be constructed of fireproof arches. These are 
used to handle the drops, etc., and are at quite 
an elevation above the stage floors. The 
painters’ bridge is always located against the 
rear wall of the stage, connecting the fly gal- 
leries. This should be of steel slats laid about 
2 inches apart. Above the fly galleries, about 
5 feet under the roof is the gridiron (some- 
times called rigging loft), built entirely across 
the stage. 

Proscenium Wall—This separates the stage, 
the real hazard of a theater, from the audi- 
torium section. The proscenium wall (between 
the stage and auditorium) should be of brick, 
thickness the same as the outside walls, but 
never less than 12 inches, with 4-inch pilasters, 
and should extend the entire width of building. 
It must start at the ground, and extend at least 
4 feet above the auditorium roof. The stage 
building wall should be parapetted 4 feet. The 
steel girder over the proscenium opening must 
be protected with at least 2 inches of Portland 
cement concrete. There must be a relieving 
arch in the proscenium wall over the girder. 
This is compulsory as it relieves the girder of 
the weight of the wall. The proscenium wall 
under the stage should extend to the under part 
of the stage floor level, or flooring should be 
cut away the width of the curtain and filled in 
with concrete. This would form a complete 
separation of the stage floor from the apron. 
The only openings allowed in the proscenium 
wall should be the curtain opening and not more 
than two others, to be located either below the 
stage level, or one on either side of the stage 
on first floor; no opening of any kind should be 
permitted above the first floor. Openings are 
not to exceed 21 square feet, each with 3-inch 
standard double lock-jointed, tin-clad fire door 
on each side of the wall. Only one standard 


For Better Hail Underwriting System 

Frank L. Travis, Kansas Insurance Commis- 
sioner, has begun work on a compilation of 
statistical information relating to the hail in- 
surance business in Kansas since 1915. As an- 
nounced some time ago as soon as the hail sea- 
son is ended the companies writing hail busi- 
ness are to be called into a conference to see 
if some better system of handling the business 
cannot be developed. 

The insurance department is compiling the 
statistics of the hail insurance business, stock 
and mutual companies. It has asked the weather 
bureau and the State agricultural department 
to prepare some statistics regarding weather 
and crop conditions during each of the five years 
and also statistics about the yields and values 
of crops. 

The Kansas department feels that the hail 
insurance business in Kansas has been too free 
and easy. This season hail insurance on wheat 
was written on a basis of forty dollars an acre 
when the actual yield and the prices of the grain 
could not reach that figure except in unusual 
circumstances. 





automatic fire door is required at opening to 
musicians’ pit. The proscenium frame should 
be of non-combustible material, i. e., wire lath 
or plaster, stucco or concrete. 

Skylights over stage—Thin glass on metal 
frame skylight, at least one-eighth the stage 
area, should be installed. To be fitted with 
rolling sash and glazed with glass % inch thick 
and no one to exceed 300 square inches. Roll- 
ing sash should be fitted with brass wheels not 
less than 2% inches in diameter; the latter 
should roll on a brass plate on an iron frame 
extending entire length of sash. The skylight 
must be set on curb so that the lowest portion 
of the tracks will be not less than 12 inches 
above the roof. The angle of the skylight frame 
to be on basis of I inch rise to 1 foot length. 
The skylights to be constructed so as to open 
instantly on the cutting or burning of a hempen 
cord which should be arranged to hold the sky- 
light closed. The said ropes should come to- 
gether at the first fly gallery by iron triangle 
and then by single rope to stage floor. Skylight 
frames to close under metal hood at top, sides 
and bottom with metal aprons lapping 4 inches 
downward to prevent the elements lodging on 
same. Several entirely different types of 
“theater skylights” are now on. the approved 
list. Theaters should be carefully surveyed for 
the protection and construction of the proscen- 
ium arch. The fire record of the modern fire- 
proof theater is good, while that of the old 
non-fireproof type is poor. 














F. M. MACHMER 


~~ President. 


City Insurance Company of Pennsylvania 


SUNBURY, PENNA. 
Organized 1870 


Cash Capital $600,000 


A. F. O’DANIEL, 


Secretary and Underwriting Manager. 
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A BOUNTIFUL HARVEST 


is being gathered throughout the agricultural Empire of the Southwest, 
where diversified crops preclude total failure. 


It means that the farmers will be able to meet their obligations promptly 
and be in a position to materially improve their farms. 


It means that the farm mortgages made in this section will be safer than 
ever and that the fortunate holders of the same will find these securities 
the soundest obtainable anywhere. 


The F. B. Collins Investment Company has specialized in Southwestern 
Farm Mortgages and today claims to control the choicest offerings from 


this section. 


These farm mortgages net the investor seven per cent per annum for ten 
years to come. 

For 37 years The F. B. Collins Investment Company has handled farm 
mortgages exclusively and their securities have stood the acid test of financial 
panics, industrial depressions and the trying readjustment of the World War. 

During all these years they have never depreciated in value, with every 
investor receiving promptly his interest or principal on or before date of 
maturity. 

The large life insurance companies, financial institutions and private 
investors who have been our clients for years are adding liberally to their 
holdings. 

If you have surplus funds looking for the safest and most profitable em- 
ployment, send for our free booklets, ‘“Why Collins Farm Mortga:es are Safe’’ 
—-‘‘As Others See Us” and “8% Collateral Trust Bonds”’ 


A client once—a client always. Write today. 


THE F. B. COLLINS INVESTMENT COMPANY 


Members of the Farm Mortgage Bankers’ 
Association of America 


727 Monadnock Block, Chicago 
Home Office: Oklahoma City, Oklahoma 
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80 PER CENT CLAUSE 





Kansas Insurance Department on Ad- 
justment of Losses 





CRITICIZES PAYMENT OF CLAIMS 





May Suspend Use of Clause if Differences 
Complained of Are Not Stopped 


The Kansas Insurance Department expects 
to see some changes ordered in the methods 
of adjustments of losses from fire under the 
co-insurance clause and similar business risks 
insurance. The department is threatening to 
suspend the use of the eighty per cent co-in- 
surance clause within the State unless the 
companies are able to definitely and specifically 
instruct the adjusters as to just what the clause 
means and how it should be applied in the 
settlement of a loss. 

The contemplated action of the department 
came as the result of the adjustment of the 
loss on the Dolan Mercantile Company proper- 
ties at Atchison. There were fourteen com- 
panies cited to appear before the department 
because of the failure to pay the proper 
amount of insurance. Three companies paid 
the proper amounts, three paid too much and 
the rest paid too little. The department held 
that there had been a misapplication of the 
co-insurance clause whereby the mercantile 
company did not receive within approximately 
$8000 of the proper amount. The companies 
had a conference on the question Friday in 
Chicago. 

When the adjusters and general agents of 
the companies appeared before the Insurance 
Department last week it developed that there 
was a wide difference of interpretation and 
opinion on the application of the co-insurance 
clause. The company was carrying insurance 
practically to the full value of the stock at 
the time. Part of the policies was written on 
one and part on another building and in addi- 
tion there were policies covering both build- 
ings. When it came time to make the adjust- 
ment the adjusters held that the co-insurance 
clause applied to one building and not to the 
other on account of the stocks on hand. The 
department maintains that under the policies 
and all the clauses attached to them that the 
co-insurance clauses could not apply because 
of the blanket insurance against both buildings 
and that it is purely a question of apportioning 
the insurance between the companies. 

The companies were notified that unless they 
could remove the ambiguity from the co-insur- 
ance clause and the application in the adjust- 
ment of losses that the department proposed 
to abolish the use of the clause in this State. 
The companies asked that definite action be 
held up until they could have conferences and 
try to work out an understanding. In the 
Meantime the companies which did not pay 
the full amount of the Dolan loss should be 


Preparing their checks, for the department 


intends to’see that the full amount of the loss 
Is paid, 





Iowa Fire Men to Meet August 30 

Des Mornes, Aug. 9.—The Iowa State Asso- 
ciation of Fire and Casualty Agents will hold 
its State convention in Des Moines, August 
30. This date has been announced by Presi- 
dent Patrick J. Clancy and Secretary Hub 
Mulock. 

The sessions will be held at the Hotel Fort, 
Des Moines. This hotel was headquarters for 
the national convention last fall. 

As August 30 falls during the week of the 
State fair, the entertainment features will 
largely cluster about that exposition. Special 
arrangements will be made to take the agents 
to the fair and amusement features in which 
they will be especially interested will be pro- 
vided for them. 

“We expect to have a very successful gath- 
ering,” said President Clancy. “On the pro- 
gram proper will be John Thomas of Lord & 
Thomas and Secretary J: J. Joseph of the Na- 
tional Conservation Committee. There will be 
others whom we will announce later. There 
are many problems confronting the agents these 
times that will be out at the con- 
vention and [I am certain that the attendance 
will be larger on that account than it might 
otherwise be in a dull season.” 


threshed 





Mannheim to Resume Here, is Rumor 

Persistent rumors are being heard in marine 
underwriting circles that the Mannheim Insur- 
ance Company of Germany is planning to write 
marine insurance business again in the United 
States. Denial that the company is planning to 
resume here made by men closely 
associated with Franz Hermann interests. 
Paul Wolffe has been mentioned among the 
likely ones who might represent the Mann- 
heim in this country, but Mr. Wolffe could not 
be reached as he is in Europe at the present 


has been 


time. 


Sandersville Oil Mill Fire | 

J. Albert Sharpe, State Fire Inspector of 
Georgia, has caused the arrest of Tom Brown 
and his son, Claude Brown, in connection with 
the burning of the Sandersville Oil Mill, at 
Sandersville, Ga., last May. A New York 
insurance broker had placed $86,000 coverage 
on the mill prior to its burning. The compa- 
nies interested have made no adjustment of 
the loss up to the present time, according to 
reports from Sandersville. 





Resume Mississippi Trial To-day 

The trial of the anti-trust suits against the 
fire insurance companies in Mississippi will be 
resumed before Chancellor Strickler at Jack- 
son to-day. The trial was interrupted, as the 
Chancellor had to hold court in other cities. 
A large amount of testimony has already been 
introduced, but it is impossible to tell when the 
trial will be concluded. 








Thomas R. Walsh Killed in Automobile 
Accident 
Thomas R. Walsh, executive special agent 
for the United States Fire and North River, 
was killed last week in an automobile accident 
near Sioux Falls, S. Dak. 
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MARINE RATE CUT 


Action Announced by Chairman 
Lasker of U. S. Shipping Board 


PURPOSE TO MEET FOREIGN 
COMPETITION 


Insurance Policy of Board Long Time 
Under Consideration 


With a view to aiding American ship own- 
ers and operators in competing with foreign 
tonnage the United States Shipping Board 
has reduced the rate at which they can carry 
marine insurance while maintaining the value 
of tonnage. The amount of the reduction has 
not been disclosed. It is understood to be an 
effort to approximate the replacement value by 
adding the amount paid on account of vessels 
to the insurance valuations, and is intended 
merely as a temporary measure. 

The Shipping Board's negotiations, while be- 
ing conducted in London by Captain Fisher, 
are handled from the American end by the 
newly appointed vice-presidents in charge of 
the Emergency Fleet Corporation, and partic- 
ularly by William J. Love. Mr. Love was 
formerly manager of the American flag steam- 
ers of the International Mercantile Marine, 
and after that he was assistant manager in 
the United States for Furness, Withy & Co., 
Ltd., one of the largest shipping firms of 
Great Britain. 

As explained by Chairman Lasker, the new 
policy is to enable the purchasers to meet for- 
eign competition more effectively by relieving 
them of part of the excessive burden of insur- 
ance. As a result the board hopes that many 
vessels which are tied up may be put back into 
operation, and the companies may find them- 
selves able to sail at a profit. The insurance 
policy of the board has been under considera- 
tion since the members were first appointed 
by President Harding. The subject has been 
under the supervision of Commissioner Lissner. 
Following his report that the existing condi- 
tions have proven to be a severe handicap to 
many steamship companies, the board passed 
a resolution stating that, as a general policy, 
the insurance valuation of vessels shall be on 
the basis of their replacement cost. As, for 
instance, it was said that a company may have 
purchased a ship at $200 a deadweight ton 
upon which it has paid $60 a ton instalments, 
leaving $140 a ton still due. 

Under the contract with the board the com- 
pany is required to protect the interests of 
the Government by carrying full insurance 
upon the unpaid balance, as contrasted with 
the insurance which foreign companies carry 
upon vessels valued at considerably smaller fig- 
ures. Assuming that the present replacement 
cost of the ship is $140 a ton, the new policy 
of the board requires only that the company 
shall insure the difference between $60 and 
$140, or $80 a ton. It is believed that this 
will have a marked effect in reducing operating 
expenses of these concerns. i 
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OR YEARS PAST, Life Insurance Companies have been seeking 
F some sane, safe and practical way of providing a Child’s Insurance 
Policy, devoid of the many objectionable features which have char- 


acterized all the plans heretofore in use. 


It remained for the Great American Life Insurance Company, under its 
announced policy of progressiveness, to formulate such a policy. 


In its recent copyrighted policy—‘“The new 5 per cent Compound Interest 
Child’s Endowment”’—may be found one that has in its short experience, 
commended itself alike to parents and agents, as the first and only one com- 
pletely meeting the essentials of such a want. It has proven by actual ex- 
perience a winner and, its use being solely and legally corifined to this 
company, agents and others interested can secure the privileges of its use 
only by arrangement with this company. 








The Great American Life 


Insurance Company 


Hutchinson, Kansas 
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LAUDS INSURANCE 


Chattanooga Bank Running Series of 
Advertisements 


PART OF THRIFT CAMPAIGN 


Plan Prepared Unknown to Local Under- 
writers 

Life insurance men in Chattanooga feel 
erateful to the Chattanooga Savings Bank for 
the prominence given to life insurance in its 
program of advertising. Daily papers are 
carrying advertisements describing the benefits 
of insurance and urging it on the public as a 
part of the thrift program promulgated by the 
Chattanooga Savings Bank. 

The window of the bank shows an attractive 
display, which will be changed once a week for 
four weeks. The charts used show the insur- 
able values of lives, based on net earnings, the 
proportion of men who die leaving no estates 
other than life insurance, while in conspicuous 
places in the lobby of the bank are posted large 
calculated to arouse interest and 
curiosity. Some of these placards are devoted 
to utterances from Presidents Wilson, Harding, 
Taft, Roosevelt and others on the subject of 
life insurance. Old age endowments are spe- 
cially stressed. 

As stated, the series of advertisements will 
run for four weeks and will be progressive in 
character. J. V. Holdam, advertising manager 
of the bank, is in charge. The plan was in- 
augurated by the bank, without the knowledge 
of the Chattanooga Underwriters Association 
or any of its members, and the expense will be 
borne by the bank altogether. 


placards, 


Maryland Casualty Leaves Simpson, 
Campbell & Co. 

The Maryland Casualty Company has _ noti- 
fied Simpson, Campbell & Co., managers for 
Massachusetts, New Hampshire and Connecti- 
cut, of its intention to retire from its con- 
tract of October 31. On that date it will estab- 
lish its own branch office at Boston. An inter- 
esting feature is the fact that the Maryland 
Casualty Company closed its former branch 
office there in 1915, and contracted with Simp- 
son, Campbell & Co. on a commission basis. 
The company has done a very large business 
through Simpson, Campbell & Co. The per- 
sonnel of the new managers will be announced 
within a week or two. 





Leading Lincoln Life Agency 

The leading Lincoln Life agency in both 
written and paid-for basis for the month of 
July is that of O. D. Douglas, located at San 
Antonio, Texas. The Douglas agency paid for 
well over a half million dollars of business dur- 
ing July and wrote nearly three-quarters of a 
million, 


How to Answer Back 

When your prospect says he is “too busy” to see 
you, perhaps you cannot answer back without hazard- 
ing future business. But you can give him a silent, 
forcible answer through the unique leaflet called “Too 
Busy.” After he reads this leaflet, as your dignified, 
irrefutable argument, the chances are that he will not 
again be “too busy’? to see you. 
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EQUITABLE EXTENDS LIMIT 

Will Accept $300,000 Instead of $200,000 

. as Before 

Announcement was made by Vice-President 
W. E. Taylor of the Equitable Life Assurance 
Society of the United States that on account 
of the rapid increase in the society’s outstand- 
ing insurance, the limit on a single life has 
been increased from $200,000 to $300,000. The 
Equitable also announces that $1coo will be 
the minimum amount written, except for en- 
dowments running for twenty years or less, 
for which the minimum policy will be $500. 


Beats Last Year’s Record 

Permit me to express my appreciation of the 
solid logic evidenced by your leading editorial 
writer in THE SPECTATOR in the discussion en- 
titled “Destruction of Property Ownership 
Threatened” which I have just had the pleas- 
ure of reading in your edition of June 16. 

You will perhaps be interested to know that 
our business continues to be flatteringly suc- 
cessful. Reports from practically every agent 
of our company in different parts of the State 
of Michigan are all indicative of an increase 
ranging from five to twenty-five per cent over 
our record of last year. When so many insur- 
ance companies are complaining of the present 
industrial condition and hoping to be able to 
equal their records of 1919, with practically no 
hope of getting anywhere near 1920, we feel 
very much flattered at the evidence of success- 
ful insurance solicitation which the represen- 
tatives of the Detroit Life are showing in every 
town and city in Michigan. We are now well 
past the twenty-five million figure and our 
expectation for June is one and a half mil- 
lion of new business. At the present rate of 
writing, we will secure that total. 

Yours very truly, 
Homer GUCK, 
Assistant to the President, Detroit Life. 


Do You Read? 


Do you read the insurance journals? Do 


you read any business books or publications: 
Are you trying to get a larger view of your 
work? The insurance solicitor 
knows more about the insurance business than 
He knows how 


successful 


is written in his rate book. 
it fits into the economic system, how it rein- 
forces the weak points and strengthens the 
system throughout.—Bulletin of Minnesota In- 
surance Department. 


A. L. Harty to Preside at Louisville 
A. L. Harty, Insurance Superintendent of 
Missouri, will preside at the National Conven- 
tion of Insurance Commissioners at the annual 
meeting at Louisville, Ky., September 26-30, 
as he will continue in office as Superintendent 
until October I. 
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“The Home of the Travelers” 

Under the above title, the Travelers Insur- 
ance Company of Hartford, Conn., and the 
Travelers Indemnity Company, have issued an 
illustrated book which shows clearly the 
dominance of the Travelers’ tower as the lead- 
ing architectural feature of the city. The book 
is divided into four chapters, namely: “Early 
Homes,” “Annals of the Building Site,” “The 
Building” and “The Travelers.” 

The frontispiece is a reproduction of the 
bas-relief statue of the late James G. Batter- 
son, founder of the Travelers, and numerous 
views of the Travelers’ building, bringing out 
its architectural beauty and its relationship to 
its surrounding buildings, are presented in the 
book, 

The Travelers was originated by the late 
James G. Batterson in 1863, and business of 
accident insurance was begun in 1864. In 1865, 
the company’s income had increased to over 
$500,000, and by 1872 it had nearly reached 
$1,200,000. In later years, the company grew 
even more rapidly, and on January I, 1921, 
the Travelers Insurance Company had assets 
exceeding $195,00c0,000, while the Travelers 
Indemnity had assets of $8,400,000. Up to the 
beginning of this year, the payments to policy- 
holders of had exceeded 
$272,000,000. 

The drawings in this handsome book are by 
Vernon Howe Bailey. 

The Travelers has also issued a miniature 
edition of this book for wider distribution. 


these companies 


American National Insurance Company’s 
Sixteenth Annual Convention 

The sixteenth annual convention of the 
American National Insurance Company of 
Galveston, Texas, will be held in the home 
office city September 2 and 3, 1921. A large 
number of field men, including the Anico Club 
leaders (agents with paid-for ordinary of 
$100,000 or over for the year ending June 30, 
1921), have made the allotment, permitting 
them to attend the convention with all ex- 
penses paid by the company. 

The program of meetings and entertainment 
includes business sessions Friday, when the 
officials of the company and the field men will 
discuss various subjects of interest to all con- 
cerned. —- 


L. T. Hands is Michigan Commissioner 

L. T. Hands has been appointed Commis- 
sioner of Insurance of Michigan, and has 
already taken up his duties. R. A. Palmer is 
Deputy Commissioner, and C. S. T. Williams 
is actuary of the Department. 





Chicago National Life Increases Capital 

The Chicago National Life Insurance Com- 
pany has received permission from the State 
of Illinois to increase its capital from 10,000 
shares to 20,000 shares, which will be sold to 
the public at $30 per share. 
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Improved Disability Provision 


Claim may be made as soon as disability occurs—no 
probationary period. 


Payments begin immediately on approval of claim 
—no probationary period. 


Monthly payments, lifelong, conditioned on per- 
manence of disability. 


Immediate waiver of future premiums—no wait- 
ing until next anniversary. 


Full amount of insurance paid when insured dies, 
without deduction for disability payments or for pre- 
miums waived. 


This new disability provision brings the service of 
America’s oldest legal reserve life insurance company 
still closer to the needs of the insuring public. 


For terms to producing Agents address 


The Mutual Life Insurance Co. 
of New York 


34 Nassau Street, New York 


“ITS NAME INDICATES 
ITS CHARACTER” 





The Service ideals of Lincoln were long ago 
taken as the Service ideals of The Lincoln Life. 
Those ideals have remained constant through all 
the years of Lincoln Life growth. They show in 
its untiring efforts to serve its policyholders and 
its agency force. 


You link up with Service ambitions which 
challenge the best there is in you when you 


LINK UP(witn Te (LINCOLN) 


The Lincoln National Life Insurance Co. 


“Its Name Indicates its Character’? 














Lincoln Life Building Fort Wayne, Indiana 
Now More Than $175,000,000 in Force. 























GREAT SOUTHERN LIFE 
INSURANCE COMPANY 


Houston — Dallas 
Texas 


TEXAS HUNDRED MILLION 
DOLLAR COMPANY 


O. S. CARLTON, President, Houston, Texas 
E. P. GREENWOOD, Vice-President, Dallas, Texas 











Don’t Delay Decide Today 


GENERAL AGENTS 
WANTED 


If you mean 
Business 


If you can do 
Business 


Write to me— 


JACKSON MALONEY 


Manager of Agencies 


Pe A2adrdanw Zim 


PHILADELPHIA LIFE INSURANCE COMPANY 


111 NORTH BROAD STREET 
PHILADELPHIA, PA. . 
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LIFE MEETING PROGRAM 


National Association Announces Plans 
for Cleveland Convention 








DISCUSSIONS ALONG “CASE METHOD” 





Prizes to be Offered for Best Selling Sug- 
gestions—Many Speakers on Program 


The National Association of Life Under- 
writers has announced a tentative program 
for the three-day convention to be held at 
the Hotel Winton, Cleveland, Ohio, September 
5,6 and 7. The program, which, of course, is 
subject to change, follows: 


MONDAY, SEPTEMBER 5, 1921 


Singing—Led by W. G. Eisenhauer. 

Invocation—By 

Opening of Convention and President’s Report— 
By President Thorp. 

Keynote Speech—Charles G. Taylor, 
American Life Convention; vice-president, 
Life Insurance Company. 

Singing. 

Selling enough life insurance for client’s needs. 

Selling Insurance Programs—Opened by Franklin 
W. Ganse. Led by Graham C. Wells, in co-operation 
with Franklin W. Ganse. 

Cases for Discussion—Members are urged to write 
out and give to Franklin W. Ganse or Graham C. 
Wells other cases which they would like to have dis- 
cussed. 

Members are especially requested to give in this 
section any new needs or uses of insurance or new 
ways of presenting old needs. 

Adjourn. 

Singing. 

Insurance Service: Its Importance and Its Aid in 
Selling—COpened by Earl G. Manning. Led by J. J. 
Jackson. 

1. Making a budget. 

2. Making financial 
counts, 

3. Starting bank account. 

4, Making will. 

5. Financing home. 

6. Members of family not covered by insurance. 
Also insuring wife, protecting mortgage, abstracting 
policites, ete. 

Cases for discussion. 

Executive committee report. 

Selecting nominating committee. 

Adjourn, 


president, 
Atlantic 


statement and keeping ac- 


TUESDAY, SEPTEMBER 6, 1921 


“Sales Strategy.” 

Singing. 

Methods of Approach—Opened by C. J. Rockwell, 
professor of Insurance Salesmanship, Carnegie School 
of Life Insurance Salesmanship. Led by Warren C. 
Flynn, 

Cases for discussion. 

Singing, 

Meeting Objections—Opened by E. H. Howbert, 
Professor of Insurance, Denver University, Denver, 
Colo. Led by J. Stanley Edwards. 

Cases for discussion. 

Adjourned. 

Singing. 

Closing Suggestions—Opened by John A. Stevenson. 

Cases?—Led by Charles C. Gilman. 

President’s Prize Contest—My Best Selling Sug- 
Sestion—First prize, $25 gold; second price, $15 gold; 
third prize, $10 gold. Opened by Griffin M. Lovelace, 
director, Carnegie School of Life Insurance Sales- 
manship. Led by W. E. Bilheimer. 

Three prizes will be given for the three best selling 
suggestions, 

Every salesman has one or more effective selling 
Suggestions which he makes use of in almost every 
sale. This may be a selling point, an unusual method 
of visualizing life insurance for the prospect, or a 


“The Life Insurance Business” 

In reference to the above-named booklet, by 
Minor Morton, the following expression of 
opinion has been received from John L. Shuff 
of Cincinnati, Ohio, manager of the home office 
general agency of the Union Central Life In- 
surance Company : 


I have read the brochure with much interest 
and state emphatically that it certainly fills the 
bill. It should be of great assistance to man- 
agers and general agents in selling the business 
of life insurance to prospective agents and to 
their families. An important point that is 
often overlooked is having the agents’ wives 
as enthusiastic about the business as the agent 
himself. This doubles the strength of the 
agent by promoting team work at home. 

I always make an effort in the home office 
agency to interest the wives of the agents in the 
business, and lose no opportunity to that end. 
Your little book should be an excellent aid for 
that purpose, and I certainly commend it. 








selling plan. Selling points for farmers, for lawyers, 
teachers, physicians and all classes of people should 
be considered. One salesman prepares a lawyer’s 
brief to sell insurance to a lawyer; another bases his 
plan on a “new serum” for the doctor. Your best 
selling suggestions, whether for business insurance, 
inheritance tax, income insurance, or any form of 
insurance should be presented. 

Singing. 

Annuoncements. 

Written resolutions from the floor to be referred 
to the executive committee. 

Receiving report of nominating committee. 

Adjourn. 

Tuesday evening banquet. 


WEDNESDAY, SEPTEMBER 7, 1921 
Alternative suggestions—Sectional meetings to be 
conducted and programs arranged by respective lead- 
ers: 
(A) Singing. 
Industrial Insurance—Opened by J. K. 
Led by 
Adjourn. 
(B) Singing. 
Insurance by, of and for Women. 
Opened by 
Led by 
Adjourn. 
(C) Singing. : 
General Agents and Managerial Section—Winslow 
Russell presiding. 
(1) The Methods of Selecting and Training of 
Agents used in our Agency—Opened by R. 


Voshell. 


ee ee 


L. Law. 

Discussion of Selecting Agents—Led by O. G. 
Thurman. 

Discussion by Training Agents—Led by H. H. 
Kohn. ‘ 


(2) How I Conduct Weekly, Bi-weekly or Monthly 
Meetings of Agents and Topics discussed— 
Led by Wm. M. Duff. 
Adjourn. 
(D) Singing. 
Insurance in Rural Communities—Opened by A. O. 
Eliason. Led by 
Adjourn, 
(E) Reunion of graduates of Carnegie, Denver and 
other Schools of Life Insurance Salesmanship. 
Adjourn. 


AFTERNOON SESSION—2:00 To 4:30 

Singing. 

Business Insurance—Opened by Julian S. Myrick. 
Led by W. Dwight Mead. 

Cases for discussion. 

Credit and Bequest Insurance—Opened by Edward 
A. Woods. Led by A. C. Larson. 

Cases for discussion. 

Singing. 

Report from executive committee on resolutions. 

Amendments. 

Adjourn. 
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SOUTHERN LIFE MEETING 


Agents Get Together at Atlanta for 
Two Days 








THIRTY ATTEND GATHERING 





Program Included Dr. Thornwell Jacobs, 
President of Oglethorpe University 
The Southern States Life Insurance Com- 
pany of Atlanta, Ga., held its anniversary club 
meeting in Atlanta on August 4 and 5, with 
thirty agents in attendance. Fred Hines of 
South Carolina, president of the club, has led 
all of the company’s producers for the last five 
years. Other officers in attendance were Paul 
M. Thomas of. Florida, vice-president; Robert 
I’. Moore of Georgia, secretary; Joe W. Vin- 
son of Georgia, C. M. Lowe of Florida, Chas. 
E. Winters of Alabama, State vice-presidents. 
Mr. Moore is also secretary of the company. 
The following club members were present: 


W. E. Dawson, Jr., Alabama; F. A. Black, 
Florida; L. E. Black, Jr., Georgia; B. V. 
Bowen, South Carolina; L. L. Carrington, 


Georgia; J. F. Collins, Alabama; Fred L. Cox, 
H. Willis Hogg, J. A. Riley, J. D. Smith, W. L. 
Stripling, H. F. Warpley, Julian T. Weems, 
Georgia; W. G. Jeffries, Thos. Gaddy, G. J. 
McDowell, J. S. Stone, South Carolina; J. 
Harvey Lewis, M. Clay Smith, Alabama; B. B. 
Murray, D. S. Wagner, G. W. William, Flor- 
ida; Thos. Peters, Jr., Georgia. 

The meetings were held in the Piedmont 
Hotel and the program concluded with a ban- 
quet at the Piedmont Driving Club. 

“Evolution of the Endowment” was discussed 
by Winfred S. McLeod, the company’s man- 
ager of agencies; “Advantages and Disadvan- 
tages of Restricted Territory” by Joseph D. 
Smith, supervisor, while Hon. A. W. Briscoe, 
Insurance Commissioner of Alabama, delivered 
an address on “Insurance Companies of the 
South.” Dr. Thornwell Jacobs, president of 
Oglethorpe University, was the principal 
speaker at the banquet. Wilmer L. Moore, 
president, and other officers of the company 
were in attendance, Mr. Moore delivering the 
address of welcome. The Southern States was 
organized in 1906 and operates in four States. 





$154,647,532 Life Insurance in Utah 


According to a report compiled a short time 
“go the amount of life insurance in force in 
Utah is $154,647,532, of which $27,651,833, or 
one-sixth, is carried in Utah companies, of 
whcih there are three. I. J. Muir of the Inter- 
which there are three. I. J. Muir of the Inter- 
mountain Life, Utah’s younger life company, 
says he expects the percentage of life insur- 
crease rapidly. He says the local companies 
have grown so strong financially as to com- 
pare favorably with the old established institu- 
tions of the country. 

Educational Policy 

The Des Moines Life & Annuity Company 
of Des Moines, Ia., is writing a guaranteed 
saving educational endowment policy. 
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Staying Power! 


‘‘The business that pays is the business 
that stays!’ is a phrase particularly pertinent 
during the present period of financial depres- 
sion and re-adjustment, when the agent’s 
prosperity as well as character of his work is 
reflected in the staying qualities of his bus- 
iness. 

To renew year after year, Life Insurance 
must not only have been well sold in the begin- 
ning, but must possess qualities which will 


constantly re-sell it to the policyholder. The 
most important of these qualities are Service 
and Low Net Cost because they make purch- 


asers into satisfied policyholders. 


The high renewing power of the business, 
on account of unique Union Central Service 
rendered, combined with the Company’s 
long maintained record for Low Net Cost, 
yields a constant advantage to the Union 
Central agent. 


For further information address ALLAN WATERS, Second Vice-President 


The Union Central Life Insurance Company 


Jesse R Clark, President 


CINCINNATI, OHIO 














AMERICAN NATIONAL 
INSURANCE COMPANY 


W. L. Moody, Jr., President 


of Galveston, Texas 


Life Insurance in Force 
Over $145,000,000 December 31, 1920 


SPLENDID TERRITORY AND ATTRACTIVE 
CONTRACTS. GOOD OPPORTUNITIES In 


Alabama New Mexico 
North Carolina 
South Carolina 
Oklahoma 


Tennessee 


Kansas 
Arkansas 
California 
Florida 
Georgia 


Kentucky 
Louisiana 
Mississippi 
Missouri 
Texas and Virginia 


For Information Regarding Them 
Write To 


C. S. Hutchings 
Agency Manager 
Ordinary Dept. 


W. J. Shaw 
Agency Manager 
Industrial Dept. 








A. M. BURTON, President 
H. B. FOLK, Secretary 


LIFE AND CASUALTY 
INSURANCE COMPANY 


OF TENNESSEE 


Industrial Weekly Insurance 
Life—Health—Accident. Pays 
Fifty Weeks Indemnity — Or- 
dinary and Industrial Straight 
Life Insurance 


Home Office 
NASHVILLE TENNESSEE 
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BEING ALERT 


Salesman Should Observe Everything 
That Goes On 


SHOULD READ PAPERS CAREFULLY 


A Good Listener Gets Many Points Helpful 
in Making Sale 


The salesman who is genuinely alert, and 
who can “read” his alertness into his business, 
has just about fifty chances of success to one 
chance, as compared with the good-natured 
fellow who goes about from day to day with- 
out actually seeing more than a small fraction 
of what his eyes rest upon, and his ears hear. 

Alertness is in a measure natural to some, 
but it can be cultivated by anybody. And one 
of the most important things in cultivating 
alertness is to appreciate the value of it. 

There ‘are people who boast that they have 
no “bump of location’ when, as a matter of 
fact, they know the points of the compass as 
well or better than you or I. But they go 
along absorbed in some main idea, and their 
minds do not register a picture of the house 
with the queer, perky roof on the corner, or 
the stretch of poor pavement, or the peculiar 
beauty of a certain elm tree, or the way the 
grass grows down to the edge of the road at 
a certain point. Consequently this individual 
has no landmarks by which to be sure of his 
way back from point to point. It is not a 
matter of a “bump of location,” but rather of 
observation of details. 

When we were children, we used to play a 
game called Observation. About a hundred 
different objects were put on a table or scat- 
tered about a room. The players in the game 
were permitted to walk slowly through, and 
not to spend over two minutes doing it. Then 
each was furnished with a slip of paper and 
a pencil, and required to make a list of all 
the articles observed. The ones who could 
make the best showing or the longest lists won 
the prize. 

It was a valuable game because it trained 
one’s powers of alertness. Many people go 
through life without seeing very much. They 
are the ones who are always spending a lot of 
time explaining why they did not succeed, or 
how it happened that somebody hit the handle 
of the saucepan, upset it, and scalded the baby. 
It would have been such a simple thing to have 
put that saucepan on in the first place with 
the handle out of harm’s way. 

It is this ability to see things and to read 


them into the affairs of the day which makes 
the difference between success and failure. 

The man who fails to be alert and observant 
runs many a risk in life. The hub-cap on his 
automobile may be loose and lead to a wreck; 
a brief sentence in a conversation; a letter of 
inquiry, or a chance for an order may be over- 
looked and a lot of business lost; a prospect’s 
surroundings or general attitude or equipment 
will mean nothing to the man who doesn’t see. 

Sut to the alert fellow, they are an open 
epistle, and the facts which they tell are signif- 
icant enough that the clever salesman will read 
them into his own selling policy, and will make 
use of every such fact for his guidance or 
warning. 

How about it! Are you as observant as you 
ought to be? Are you as alert as you wish 
you were? Are you able to read what you 
see and hear into your own selling methods? 

Do you read thoughtfully and retentively, 
that is, do you just skim through a paper or 
magazine seeing a lot and yet not being able 
to tell one thing you have read in a clear-cut 
and complete manner? 


HaAsBits OF EXACTNESS 


You can cultivate the habit of exactness. 
Or you can be so fuzzy-minded that your read- 
ing is a mere mental dissipation. Do not at- 
tempt to read so much ‘that none of it does 
you any good. Read a certain amount 
thoroughly every day, demanding that your 
mind grasp and hold the important facts. If 
you only glance through the heading of the 
newspaper, let each one register clearly as to 
its meaning before you go on to the next. 

As you mingle with people in home, social, 
and business life, make a definite effort to ob- 
serve the leading interest and strong points of 
each. Learn to be a good listener. Many 
salesmen fail because they talk too much. The 
prospect likes to have his say; and in having 
it he will practically lay the cards face up on 
the table. The observant and alert salesman 
will then read these cards into his own play, 
and in the majority of cases he is bound to 
win. 

The salesman who isn’t observant, and who 
sees nothing in particular in an ordinary situa- 
tion, will talk constantly. Empty wagons rat- 
tle, and they do not carry any loads to market. 
The truly tactful individual is always the ob- 
servant one. He knows what will please, not 
wholly by instinct but by a close watch of 
mannerisms, facial expressions, and conversa- 
tion. He has learned certain subjects to avoid 
as a matter of course, and so it becomes sec- 

(Continued on page 23) 
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QUALIFICATIONS 


Integrity and Industry Among Essen- 
tial Requirements 


KNOWING COMPANY WELL AN ASSET 


Many Points Given in ‘‘The Art of Selling,” 
by John S. Tunmore* 

The essential requirements, without which 
real success in the field of life insurance so- 
licitation cannot be attained, are—integrity, in- 
dustry, and determination. If the candidate 
has these, whatever else is needed may be ac- 
quired with experience, training, and obser- 
vation. 

It is very important at the start that the new 
solicitor should guard against becoming dis- 
couraged. If you should feel a tendency to 
despondency remember that it is not reason- 
able for you to expect at the start the same 
success that has been attained by a man of 
experience. 

Go to your superior or to a successful fel- 
low salesman in your own office, and _ tell 
frankly how you feel about your work. 

He will help you. He will get you to see 
that you have not been presenting your case 
as clearly and as attractively as you can. With- 
out being aware of it you have not been do- 
ing your best. Perhaps your anxiety has been 
too apparent, so that your prospect has thought 
of you as thinking more of your commission 
than of his interest. Go over your sales talk 
again, so that when you make your next call 
you will be more at your ease and conse- 
quently more able to make your prospect see 
that it is to his interest to do business with 
you. Find answers for possible objections and 
demonstrate that he cannot afford to do with- 
out your service. Make him feel when you 
press him that what you are anxious for is to 
put your service into effect. 


TuHeE Dicnity or Your Work 


Among the uninformed and prejudiced, one 
may hear an occasional reference tending to 
belittle the profession of the insurance solicitor. 
But the person making such a remark will be 
found invariably to be a “back-number” in his 
unfamiliarity with the development of life in- 
surance as an institution, and in his ignorance 
of the fact that life insurance now forms a 
vital element in our civilization. Its economic 
necessity is now acknowledged by the leading 
financial authorities. 

The life insurance solicitor has been the 
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principal instrument.in building up this great 
institution, which to-day, in its many ramifica- 
tions, forms a part of the very life of the 
nation. It is he who has encouraged and made 
possible habits of thrift, and thus has created 
the means of protecting millions of widows and 
orphans; who has provided funds with which 
to sustain the Government in times of stress; 
who has created reserves which have tided over 
tens of thousands in times of panic. In the 
aggregate, the agents of the large industrial 
companies have had no small part in this cam- 
paign, reaching as they have into almost every 
home, even into the most remote hamlets of 
the country. 

During the war, the great companies of the 
country contributed a great part of the ma- 
chinery through which the Government was 
able to sell Liberty Bonds and Thrift Stamps. 
The field force of these companies helped to 
foster the spirit of patriotism which was 
needed to sustain us in the great struggle 
through which the country has just passed. 

Representing an institution of this sort, the 
life insurance solicitor can justly and prop- 
erly feel that his calling is dignified in the 
truest sense of the word, and that if he has 
made himself efficient, there is no occasion at 
any time for him to feel an apology is needed 
for his work of solicitation. 


Know Your CoMPANY 
It is essential for the agent to know thor- 
oughly the practices and customs, the rules 
and regulations of the company he represents. 
He should be thoroughly familiar with its con- 
tracts, so that he will be able to explain the 
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the States of 
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Liberal Agency and General Agency 
contracts offered to live wires in 
any of the above States. Commu- 
nicate with us. 











Ree EST es to a 
Insurance Sales Letters 


Open the way to real business—create a keen 
realization of the value of adequate insurance and 
prepare the way for a personal call to close the appli- 
cation. More than 400 salesmen are using Hull’s 
sales creating letters for life, accident, partnership, 
corporation and fire business. An insurance com- 
any official writes, “‘Am well Pleased with the letters. 
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quest particulars—ask for folder 11A. 


WILLIAM S. HULL Madison, Conn. 


2 SEE 





SPECTATOR 


LIFE INSURANCE SECTION 


THE 


Thursday 





rights. 





Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 





2 





company intelligently to the prospect. Care 
should be taken not to enlarge upon or to ex- 
aggerate the various advantages found in the 
contracts—they are all sufficient in themselves, 
and possess enough merit to form the subject 
of a good, convincing canvass. There is no 
form of security more completely surrounded 
by governmental and other safeguards than an 
insurance policy issued by a standard com- 
pany, which, in addition to its own auditing 
system, has to submit to the close scrutiny and 
supervision of the Insurance Commissioner of 
every State in which the company is entered 
and permitted to do business. . 


UNbDERSTAND Your RATE Book 


I have spoken about the importance of be- 
ing familiar with the policy contracts of your 
company—just a word about the rate book. 
Some of the most successful solicitors in this 
field have said that they rarely refer to their 
rate book in canvass, and the reason is obvious 
to anyone who has had much experience in 
canvassing. Could you imagine a great artist 
going on the stage reading his part? It is 
hardly conceivable; and just so with the so- 
licitor—he should be so familiar with the rates 
of the various policies at a given age, that 
for general purposes it becomes unnecessary 
for him to refer to the rate book, reference 
to which in the middle of an argument is often 
disconcerting alike to the solicitor and the 
prospect. 

When talking to the prospect, be sure to 
avoid technical terms, which, although you may 
understand them, are usually meaningless to 
the layman. 

For the purpose of a canvass, it is a good 
idea to imagine that the prospect is unfamiliar 
with the subject which you are presenting. 
Speak in elementary terms, which will preclude 
the possibility of misunderstanding. This will 
enable you to make progress, and convey a 
clear, definite idea to the mind of the prospect. 
The experienced agent does not make his pros- 
pect feel like an ignoramus; he makes him 
feel that he now sees clearly and distinctly 
things of which formerly he had only a frag- 
mentary knowledge. See whether you can dis- 
cover a simple illustration for your argument 
from your prospect’s own business, which would 
appeal to him most forcefully. Above all 


18 


things, do not do all the talking; on the con- 
trary, get your prospect to talk. A successful 
life insurance man has said that a solicitor will 
succeed in the same degree that he succeeds in 
getting his prospect to talk. The reason is, 
because in that way the canvasser is able to 
glean the information which is necessary for 
him to know in order to make any real prog- 
ress toward the close of the sale. 


WHERE TO GET PROSPECTS 


Scan the record in the county clerk’s office 
of marriages, deaths, births, mortgages, busi- 
ness changes, etc. Read the newspapers. Note 
sales of real estate, and also make a memo- 
randum of all sales where the seller is apt to 
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Prompt Service 





The demand for an outlet for excess on Life Insurance 
Policies has been met by 
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have received sums of money. Make copious 
notes as you go along of signs, prosperous 
looking business houses, vehicles, etc. Note the 
license number of a fine looking motor-car 
with a healthy, prosperous looking occupant. 

Watch for appointments to new positions. 
Cultivate friends and acquaintances; enter, 
and become active in civic movements wherever 
possible; look up building permits, and do not 
forget, among other things, your family doctor 
or your medical examiner. I can trace half 
a million dollars of business to the list which 
I obtained from a country examiner who did 
not have means enough to carry a small policy. 
Look up members of a co-partnership. A bank 
president gave me this advice: “If I were in 
the insurance business, I would go after the 
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man who is the brains of the business; they 
are the fellows who need insurance for busi- 
ness purposes.” When you go to a banquet, 
keep the list of guests—look up their business 
addresses, so that you can call upon them 
when you are in their neighborhood. Do not 
neglect your grocer, tailor, dry goods mer- 
chant; in fact, all the business people with 
whom you have business relations. 

Look after the men and women who have 
dependents—whether they are sisters, fathers, 
mothers, children, or otherwise. These are a 
few of the ways, and there are many others, 
to get live prospects. Get live points of con- 
tact from the people you insure, their relatives, 
etc. Do not waste time on “dead wood.” 

Be particularly careful how you approach 
your friends and acquaintances. See to it that 
they feel they have as much liberty to say “no” 
as if they were strangers to you. Feeling free 
on this point, they are far more apt to become 
interested in your subject. Don’t make your 
neighbor feel that you are taking advantage of 
your proximity. Rather make it easy for him 
to open up the subject with you. Keep a con- 
stant and up-to-date record of your prospects, 
in the preparation of which consult the most 
recent telephone directory, and carefully note 
the changes. Preserve the church notices and 
other announcements which come to hand from 
time to time, upon which names are usually 
found. 


Patience 

The most successful agents are courageous, 
enthusiastic, forceful, eager. But activity re- 
sulting from such characteristics must be care- 
fully directed. The more rapidly a train is driven 
along the rails, the greater will be the dissater 
if it runs off the track. The successful agent 
must necessarily be aggressive, but he must 
also exercise restraint. And there is another 
saving grace that he must cultivate to pro- 
tect him against heedless acts on the one hand, 
and to sustain him on the other hand, when 
discouraged by obstacles, injuries and delays. 
This characteristic is patience. 

But this patience must be of the right kind. 
Mere inaction is not patience. Apathy is not 
patience. Yielding to discouragement is not 
patience. The failure to resist when assailed 
is not patience. 
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Real patience is staying power. A willing 
ness to wait for a situation to ripen. The 
ability to hang on. Cheerful confidence that 
in spite of adverse circumstances iustice will 
prevail in the end. 

At first blush patience seems to be a passive 
attribute. It is really active in its operation. 

This is illustrated by the familiar proverb, 
“Everything comes to him who waits.” That 
does not mean that if a man simply waits 
something will turn up after a while. It means 
that the man who works with a purpose; who 
is diligent ; who never loses heart; who exhibits 
patience in continuing the struggle, will find 
that what he is. working and waiting for will 
come to him in the end. 

Every agent has disappointments, obstacles 
to overcome, complications to straighten out, 
complaints to meet, irritations to allay. And 
unless he exercises infinite patience, he will be 
seriously handicapped, and his progress wil! 
be greatly retarded. 


To Write Sub-Standard Business 

The American Central Life of Indianapolis 
has arranged to take care of sub-standard busi- 
ness for its agents through reinsurance. The 
company will not carry this business itself, but 
will place it with other companies which write 
sub-standard business. “Our purpose in this,” 
said Vice-President Roy Hunt, “is to prevent as 
fas as possible the loss on the part of our 
agents of the fruits of their efforts.” 


—Two bronze tablets in honor of 1260 employees 
of the Travelers Insurance Company of Hartford, 
who served in the world war, were unveiled last 
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Mr. SUCCESSFUL 
LIFE INSURANCE AGENT 


Do you want to secure a General Agency 
for yourself? If so, read this; it is 


WORTH KNOWING 
A $5,000 policy in the United Life and 
Accident Insurance Company guarantees 
FIRST, that in case of death from any 
cause, $5,000, the face of the policy, will 
be paid. 
SECOND, that in case of death from any 
ACCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be paid. 
THIRD, that in case of death from cer- 
tain SPECIFIED accidents, $15,000, or 
THREE TIMES the face of the Policy, 
will be paid. 
FOURTH, that in case of total disability 
as a result of accidental injury, the Com- 
pany will pay direct to the Insured at the 
rate of $50 PER WEEK, during such 
disability, but not to exceed 52 weeks, 
after which the weekly indemnity will be 
at the rate of $25 PER WEEK through- 
out the period of disability. Can Insur- 
ance do MORE? And WHY should 
any man be satisfied with a policy that 
would do less? 


Annual Premium, Ordinary 

La Re ee eee ey em me $128 .05 
Twenty Payment Life........ $167 .10 
Twenty Year Endowment. ...$235.10 


United Life and Accideat Insurance Co. 
Home Office, United Life Bidg., Concord, N. H. 
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“THEY ARE BUILDING THIS COMPANY 
AS AN AGENT'S COMPANY” 


At one of the recent $100,000 Club Conventions of this Company, one of 
our prominent General Agents said: 






“Ladies and Gentlemen: I have been in the Home Office 
of a big Company for more than 25 years and during this 
time I have had occasion to come in contact with the Home 
Offices of various Insurance Companies, in fact, most all 
of them. I know the personnel and organization of these 
Companies and it is my conclusion after being with the 
Missouri State Life only a very short time, that the biggest 
and greatest asset we have is not the wonderful policy contracts, 
the liberal Agency Contracts, the care of sub-standard risks, 
or any one of the numerous other advantages—but, our great- 
est asset 1s the service and co-operation we get from our Home 
Office and the Officials of the Company. 


“I have never before seen a company so organized—so 
conducted. The Agent gets every possible helb and 1s 
treated as the man who 1s doing the business. The Officials 
are building this Company as an Agent’s Company and this 
is the reason they have made such wonderful progress. They 
have given us the service and as a result we have written 
more business.” 



















A spontaneous expression—just the result of his natural enthusiasm— 
the words of this General Agent are our best proof that we are succeeding 
in our endeavor to serve our Agents in every way possible, to help them 
broaden their ‘field of operation, to help them make more money. 






There is room in our organization for well equipped leaders—drop us a line. 
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M. E. Singleton, President Home Office, St. Louis 
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Overweights Make Poor Risks 

The heavyweight is unquestionably a bad in- 
surance risk, and even though tall, large boned 
and muscular, he is not necessarily a good risk, 
says the “Signature,” published by the John 
Ilancock of Boston. A heavyweight, due to 
fat and a large abdomen, is unquestionably a 
As a class, heavyweights contribute 
been definitely 


poor risk, 

excess mortality, as has 
proved by examination of the company’s ex- 
perience. 

Such being the case, it became necessary to 
establish a standard table of heights and 
weights, and to determine what this should be, 
this company’s experience in combination with 
that of other companies associated in the medi- 
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structive work as agency manager 
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lines. Southwestern or Pacific 
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For Over Seventy Years 


On August 1, 1851, the Massachusetts 
Mutual issued its first policy. From 
that day to this its constant endeavor 
has been to furnish the best possible 
life insurance protection at the lowest 
possible net cost. That it has succeeded 
is shown by the enviable reputation which 
the Company enjoys among those who 
buy insurance and among those who sell 
it. Efficient service and a square deal 
for everyone have been its watchwords 
for over Seventy Years. They will be 
its watchwords throughout the years to 
come. 


Joseph C. Behaa, Supt. of Agencies 


Massachusetts Mutual Life 
Insurance Company 
Springfield Massachusetts 


Incorporated 1851 
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cal-actuarial investigation, was taken as the 
basis for the table which appears in the com- 
pany’s rate book. These figures represent the 
limit of safety, for the measurements given at 
the respective ages, at which a case can be 
accepted at the regular rates. 

With this standard for regular rates estab- 
lished it is, of course, necessary to provide spe- 
cial ratings for applicants in excess of the limit. 
These additional ratings are established ac- 
cording to the conditions in each case, since the 
amount of the over-weight or the under-weight 
may differ materially and other physical fea- 
tures have to be considered in determining the 
higher rete. This is done by advancing the age 
rate from three to six years. 

The important point for the agent is to size 
the applicant up,.and if possible obtain the cor- 
rect height and accurate weight by scale in 
ordinary street clothing. 

If the weight is twenty-five pounds over the 
maximum of the table in the rate book, the 
information should be submitted to the insur- 
ance department at the home office for instruc- 
tions. 

It is against the practice of the company to 
quote in advance the amount of additional pre- 
mium which would be required unless the ap- 


plication is accompanied by a complete medical 


examination. 


In case the overweight does not exceed 
twenty-five pounds above the maximum, and 
all the principal factors, such as family his- 
tory, occupation, chest and 


abdominal measurements are favorable, the rate 


blood pressure, 
may be advanced by the medical examiner in 
accordance with the circumstances. 

To sum up, then, overweights are an extra 
hazard, and if accepted at all the rate must be 
higher, but the exact increase cannot be de- 
termined in advance of complete medical ex- 


amination 


Preventing Lapses 

The experience that all companies are hav- 
ing at this time to keep the 1920 business upon 
the books is a problem that is worrying the 
home office officials. Every means known to 
them is being put forth to attain that end. The 
fact that the business was bought and not sold, 
in a great many instances, makes the conditions 


more unfavorable. The home office heads who 


have charge of this department are now being’ 
taxed to their utmost, for they realize that 
their department cannot afford to fall down 
to the extent fhat an adverse report would 
hd%e to be made of their stewardship. 


We believe that the field men can be of the 
utmost assistance to this department by being 


in close contact with their policyholders, 
thereby not only helping the office, but them- 
selves as well. New business and last year’s 
renewals must work hand in hand this year 
more than ever before, and we hope that the 
S. O. S. call will bear fruit with the agencies 
in all the States. Keep in close touch with the 
home office every week, and when briefs are 
mailed or handed you, get busy on same at 
once, for delay means a loss to you as well as 
the company. Make a report on unsuccessful 
cases so that we can have a final word with 
the policyholder—The ...... Line, Lafayette 
Insurance Company, Indiana. 
Masonic Life Buys Buffalo Home 

The Masonic Life Association of Buffalo, N. Y., 
recently purchased a building at Delaware avenue and 
Virginia street in Buffalo, where the home office will 
be located when alterations have been made. 





A GENERAL AGENCY 
contract with a good life 
insurance company is a 
valuable franchise, more 
valuable now ‘than ever 
before. 


THE FRANKLIN LIFE 
is a GOOD life insurance 
company and has a few 
of these valuable fran- 
chises to bestow upon 
worthy men. 


Address 


HOME OFFICE 
Springfield, III. 
































ASSETS $4,135,569.33 = 


Installments certain-Participating. 
tracts to Reliable Men. 
BEN. H. BERKSHIRE, President 
P. R. SCHWEICH, Sec’y & Supt. of Agencies 


CONTINENTAL LIFE INSURANCE COMPANY 


INSURANCE IN FORCE $37,191,236.00 


Our Policy Forms Contain the Following Provisions: 
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Our system of individual ac- 
counting is distinct from any 
plan of life insurance on the 
market. Its justice makes an 
immediate and forceful appeal to 
the prospect. The accumulation 
of funds over the mortuary and 
expense accounts is another orig- 
inal and striking feature. We 
offer you the opportunity to make 
a connection which will give you 
every possible advantage in point 
of attractive goods. 


Guaranteed Equity 
Life Company 
W. W. KREAMER, Pres. 
127 N. Dearborn &t. Chicago, III. 
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$1,413,961.00 on Deposit with the 
Indiana Insurance Department. 
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Policyholders, 
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NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 
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INDIANA, OHIO AND ILLINOIS. 


A few top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company. 
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The Second Voyage of the Jakita 

Elmer Holl and Perry Multon wandered to 
a stream one day in March, and came upon 
the remains of a boat. 

“Got you for a sail!” exclaimed Elmer. 

“It wouldn’t float a fly,” scoffed Perry. 

“Let’s stop ’er up and try ’er, anyhow,” 
urged Elmer. 

“T'll help you fix it, but I won’t get into it,” 
compromised Perry. 

The two boys got tools and caulked and 
hammered the old tub for a few minutes. 
Elmer named it the Jakita and launched it with 
a pole. It sank promptly and left Efmer in 
water up to his waist. 

Perry reported the adventure and Elmer was 
laughed at by old and young for months after- 
ward. “Some day you'll stop that,” he re- 
torted when the chaffing became unusually 
severe. In the meantime he spent nearly all 
of his leisure in an old shed and occupied him- 
self with some enterprise which he concealed 
even from his parents. 

One September night rain fell in torrents 
and the Multons, who lived on the bank of 
Little Creek, awoke next morning to find their 
furniture afloat. They had almost resigned 
themselves to drowning when Tilmer rescued 
them, one at a time, in the Jakita. The boy 
had made the clumsy thing watertight in sheer 
determination to relieve himself of the sense 
of failure. No one ever teased Elmer again 
and he experienced an additional thrill of satis- 
faction when Annie Multon expressed her 
thanks in a kiss. 

Fifteen years later Elmer Holl lived in the 
city and solicited life insurance. One day he 
called upon George Paulson, cashier of the 
Nidana National Bank. 

“Not if you gave me the first premium,” re- 
plied Paulson. : 

“Tet me know when you change your mind,” 
replied Elmer, but he was astonished when a 
letter came the next morning, requesting him 
to call at the bank. 

“Ever live near the Village of Egleturn?”’ 
inquired Paulson. 

“Born there. Why?” 

“You may write me for $10,000, is the an- 
swer.” 

Elmer wrote the application, got a check, 
and then attempted to relieve his curiosity. 
“How did you happen—” 

“Take dinner with me and I’ll show you the 
explanation,” interrupted the cashier. 

At Paulson’s home, that evening, Elmer wd 
surprised into a state of stupidity by the woman 
that received him. “Annie Multon!” he ex- 
claimed. 

“Annie Paulson,” corrected her husband. 
“She’s the reason. She hasn’t forgotten the 
second voyage of the Jakita, and she threat- 
ened to get a divorce if I didn’t take some in- 
surance with you.” 

“T always knew there was good in that old 
ship,” laughed Elmer. 

Billy Sunday, Jr., son of the famous evan- 
gelist, has joined the John Hancock sales force 
through the general agency of C. A. Macauley 
at Detroit. 
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It’s the personal, 
friendly spirit that 
makes the Peoria Life 
Happy Family of 
Successful Agents. 


HE PEORIA LIFE 
TT gives SERVICE to 
its policyholders and 
to its agents. Its sound 
methods and good reputa- 
tion are giving it a steady, 
healthy growth all in the 
Middle West. It insures 
men and women on equal 
terms. Policies are up to 
date in every respect, and 
contain liberal and attract- 
ive features which make 
them sell. 
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good men. 
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Tolerance in the Life Insurance Business 

Every noticeable change in the attitude 
among life insurance salesmen continues to 
manifest itself. The old days when a life in- 
surance agent felt that he only secured business 
by traducing some other company long ago 
passed into the discard. Life insurance men 
realize now that there are so many thousands 
of people who need life insurance and who 
ought to be sold life insurance for their own 
good, that it is a serious mistake fgr one life 
insurance man to say anything unkind about 
another or about another company. 

Realization of this fact has been accentuated 
decidedly through such men as Orville Thorpe 
of the National Underwriters Association. Mr. 
Thorpe has been making speeches at life in- 
surance sales congresses all over the United 
States. He is doing this work at his own ex- 
pense and for the good of the cause. He 
places the advancement of life insurance as an 
institution far above the success and advance- 
ment of any one particular company. 

Such an attitude by a man of such promi- 
nence in the life insurance business has caused 
a good many of the old-timers with memories 
of the feuds of a few generations ago to won- 
der if they are hearing aright. The general 
trend of all the addresses at these sales con- 








Being Alert 
(Continued from page 17) 
ond nature to be alert, and to read tact and 
courtesy and good judgment into his daily con- 
tact with people. 

A prominent business man was interviewed 
not long ago as to the outstanding character- 
istic which would be most likely to lead to 
business success, and after careful thought he 
decided that those who outstrip their fellows 
were not the geniuses or the extraordinarily 
cleyer people—for all too often the genius and 
the clever individual have weaknesses which 
more than offset their brilliancy, and which 
weaknesses entangle them to their undoing. 

But to this man’s way of thinking—and he 
has had broad experience, the business man 
and especially the salesman who is normal, 
and ambitious, and energetic, and observant is 
the one who will succeed. He must be a nor- 
mal, red-blooded person who knows that he 
has got to work to make good; he must be 
ambitious enough to be eager to make a trial, 
to know what he wants, and to go after it; 
he must be energetic enough to put himself 
out in unusual ways; he must be keen and 
alert to see regular chances and unusual ones, 
and have spunk enough to keep on the trail 
once he is started. 

All in all, observation is the keynote of suc- 
cess in life. Many blind men have made a 
great deal of their life—not because they were 
blind, but because they trained their powers 
of observation to a wonderful degree of acute- 
ness. The man who is not acute lets oppor- 
tunity go by, and he is more than likely to be 
stumbling, blundering, and obtuse in the gen- 
eral conduct of his business. 

Be alert! Be observant! Be intelligently 
energetic! Be successful ! 
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gresses is that loyalty to the company is a most 
desirable characteristic, but that loyalty to the 
great institution of life insurance is equally to 
be desired. 

Many of the best life insurance men to-day 
are convinced that the policy of billingsgate 
and mud-slinging which formerly character- 
ized much of the life insurance activity of men 
well along toward success in the business ac- 
tually resulted in keeping many people from 
securing life insurance policies—people who 
actually needed the policies. 

Too many of these people believed the dam- 
aging statements which one life insurance com- 
pany made about another. These statements 
are very rarely utilized nowadays. They are 
recognized: as mistaken business policies for 
one thing, and for another reason they cannot 
be used because the man who uses them very 
quickly finds it necessary to back up his asser- 
tions with actual proof, which is not an easy 
thing to do in view of the fact that all life 
insurance companies are directly under the care 
and watchful eye of some intelligent insurance 
department. The most successful agents in the 
life insurance business to-day are very busily 
engaged in taking applications and delivering 
policies for their own company. They have 
neither the time nor the inclination to attack 
other companies—Detroit Life Bulletin. 


Safeguarding the Policyholder 


In these perplexing times of financial strin- 
gency, service to the policyholder becomes of 
vital importance, says the New England Pilot 
of the New England Mutual Life, of Boston, 
which continues: 


To the policyholder who is undergoing the 
strain of business adjustments and poor collec- 
tions every means possible should be employed 
to assist him in conserving his insurance. 

The agent for his part must realize that 
much of his success is dependent upon his at- 
titude to his old clients in safeguarding their 
insurance interests. His service must not end 
with the writing of the application but must 
continue throughout the entire policy contract. 
As soon as the premium payment becomes due 
an unpaid service should be immediate and 
definite. It should not be deferred until the 
final moment of grace. To do so is to place 
the policy in jeopardy and may possibly re- 
quire the insured to undergo a medical ex- 
amination to bring his policy in good standing. 

That the burden of service does not rest en- 
tirely upon the agent is obvious. In no lesser 
degree should the office management feel its 
responsibility. Timely notice of overdue col- 
lections, well in advance of the grace period, 
should be given the agent as well as the in- 
sured. Inefficient methods and procrastination 
should have no place in the agency office. If 
notice is given by an agent that his policy- 
holder desires premium loan or quarterly note 
arrangements, in order to continue his insur- 
ance in force, communication should be im- 
mediately established with the home office. 

Systematic arrangement of card _ records 
should make it possible to check the monthly 
collections sent from the home office in order 
that by no chance a collection may be missing 
and prove the means of the policyholder not 
being properly notified. Postings should be up 
to the minute, changes of address recorded 
promptly and all the minor details of the 
notification system kept well in hand, so that 
accurate information can be given the agent. 














Go After It 

There is plenty of opportunity for the real 
live salesman who puts forth his best efforts at 
present. He is making as much money as ever 
in the history of the life insurance business. 
The agent who has eight interviews daily is 
reaping a harvest, and building rapidly for the 
future. 

The trouble is that during the last three 
years the business man was making money so 
fast that when he decided tc purchase addi- 
tional life for the 
agent and business came so easily that the 
men in the field did not apply themselves as 
they should. Some life insurance men thought 
this condition would exist forever; that the 
time had gone by when the agent would have 
to go after business. That is why a great 
many men have fallen down this year. But 
the man who is willing to go after business 
and work energetically cannot help make as 
much money as ever before. 

The difference to-day is that we are getting 
back to normal conditions, and it requires a 
man of personality and ability to make good. 
—Paul Alexander, manager, Guardian Life, 
Brooklyn, N. Y. 


insurance he would send 


The Metropolitan Life’s ‘“Digest’’ 

The welfare division of the Metropolitan Life of 
New York issues a paper monthly which is entitled 
“The Digest.” It is compiled from over 1000 publica- 
tions received monthly by the company, and keeps off- 
cers and supervisory employes advised of current in- 
formation on industrial conditions, employment man- 
agement, industrial and general health, and _ vital 
statistics. 





THE SPECTATOR 


LIFE INSURANCE SECTION 


Judge Praises Life Insurance 

How well life insurance is thought of by one 
who is in a position to appreciate the integrity 
with which it is administered and its beneficial 
effects, appears from these concluding words of 
a recent address by Judge William H. Leuders 
of the Hamilton County (Ohio) probate court: 

“... It is a striking fact that we hear but 
little or any complaint from the public against 
the conduct of life insurance companies. I 
know of no field more free from scandal than 
our life insurance people. On the contrary, 
we learn with exaltation of the vast army of 
men, women and children living carefree, con- 
tented and secure, because they have kept their 
contract with the life insurance company, 
which in return has hastened to the rescue of 
those entitled to benefit. 

“As an active practitioner in the courts of 
Hamilton county and a member of the 
judiciary for some years, meeting thousands of 
litigants on the most intimate professional re- 
lationship, I take extreme pleasure in saying 
that the instances of substantial controversy 
between the insurance companies and the in- 
sured are rare indeed.” 

Elected Head of Northwestern Mutual 


Agents Association 

P. T. Throop, general agent at Nashville, 
was elected president of the 
the Northwestern Mutual Life at the 1921 convention 
held in Milwaukee recently. Theodore A. Peyser, spe- 
cial agent New York city, was elected vice-president, 
and William H. Conlin of the McMillen agency, 
Milwaukee, secretary. The John I. D. Bristol gen- 
eral agency, New York city, was awarded the Presi- 


Tenn., 
Agents Association of 


Thursday 


The Morris Plan Insurance Society 

The Morris Plan Banker for July has an 
article entitled, “Has the Morris Plan Insur- 
ance Society Been a Success?” This article 
was written by A. J. Smith, vice-president and 
general manager of The Morris Plan Insur- 
ance Society, and summarizes the results ac- 
complished by that society. The society has 
gotten out a circular descriptive of the Morris 
Plan way, which is briefed down as follows: 
“What you get—$500 if you live, or—$500 to 
$1000 if you die. What you pay—$8.00 a month 
for sixty months.” 

Buy Controlling Interest in Southern of 

Nashville 

R. E. Donnell, of Nashville and Dr. J. J. 
Rucker of Murfreesboro have sold a control- 
ling interest in the Southern Insurance Com- 
pany of Nashville to J. H. Reed of Nashville. 

Mr. Reed succeeds Mr. Donnell as president 
by virtue of the deal, and J. H. Reed, Jr., be- 
comes one of the vice-presidents. William G. 
Harris will continue in his capacity of vice- 
president and general manager. 





“Too Busy” 

If you cannot reach a prospect because he says he 
is “too busy,” send him, with your business card, one 
of the leaflets entitled “Too Busy.” It is probable 
that you will see him the next time you call. This 
“Too Busy” leaflet ought to be a part of every agent’s 
equipment, as he is likely to have daily use for it, 
and should not be without such a business-getter. 








dent Van Dyke Cup for the conservation of life in- 
surance on the company’s books. 
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The Guardian Life Insurance Company 


Established 1860 Under the Laws of the State of New York 


Outstanding results for 1920, the greatest 
year in the Company’s history. 


New Insurance paid for............. $ 46,490,818 
Insurance in Force.................. 228,620,496 
Increase in Insurance in Force...... 28,392,951 
SPO ee eter fe rey: 60,720,151 
ION 5 ios ss oscar aan aia Re 55,695,923 
Surplus and Dividend Fund......... 5,024,228 


The past year was notable for further 
development of the Guardian’s comprehensive 
plan of agency cooperation. 


For information regarding the opportuni- 
ties available in the agency organization of 
this Company to men who can measure up to 
them, address 


T. LOUIS HANSEN, Vice-President 
50 Union Square, New York 


OF AMERICA 
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LIFE INSURANCE IN THE UNITED STATES IN_ 1920 


Below will be found the complete transactions of various life companies operating in several of the states. Transactions of all companies in these and other states 
will be found in The Insuraace Year Book, Life, Casualty and Miscellaneous Volume ready in August. 














Insurance Insurance Insurance Insurance Insurance Insurance 
NAME OF CoMPANY. in Force Written Premiums Losses in Force NAME OF COMPANY. in Force Written Premiums Losses in Force 
Dec. 31,1919. in 1920 Received. Incurred. Dec. 31, 1920. Dec. 31,1919. in 1920. Received. Incurred., Dec. 31, 1920. 





Intinois—Cont. $ $ $ 3 

CoLoRADOo. $ $ $ $ Old Colony 5,043,859 2,906,672 229,545 71,014 
American Life 7,452,667 365,567 62,149 9,623,037 Peoples Life 3,591,562 57,865 24,049 
Capital Life 13,823,282 ; 17,340,304 Peoria Life 23,442,524 10,049,020 55 145,292 
Farmers Life 1,965,293 5 23,000 3,094,523 Public Life 1,461,000 ¢ 3,000 
Mountain States 109,259 109,259 Providers Life 4,713,195 2,861,151 i$ 37,816 
Rocksford Life 5,266,890 2,575,700 31,922 
23,241,242 10,426,354 902,763 230,630 30,167,123 Standard Life 16,795,526 2,116,984 205,875 


Mutual of Illinois 6,270,000 123,279 17,404 
Aitna Life 7,666,699 1,799,600 245,493 178,109 8,719,022 
American Bankers 913,435 189,001 27.76 5,500 993, als 236,293,935 83,964,059 8,560,758 6,226,682 290,904,153 


a fo Mg GRR, RR ; Zitna Life 41,191,075 14,172,297 1,667,766 1,052,698 51,432,722 
Bankers, Iowa. 2,044'500 241,822 5, nat. (es CU CUS 17,468 
Bankers Reserve g 859,369 109,514 16,500 2,212,662 American Life, Ta pn 3,944 
Central, Kansas 53,9 53,914 a ly , 
re tral of U.S 1,173; 066 ROR Fines ccc shee 69,288,087 9,123,879 
Monae States Mo ( F = 890, 672 Bankers, Neb 1,946,764 601,500 
— ne ag es Reva ce 12: . Bankers Reserve 4,829,938 2,246,823 5 E 
pte sally ate 5 ae Berkshire. ‘I1) 137729'043  2'468/549 15'216,999 
Columbus Mutual ae 2 3 gh 2°50 Business Mens ‘Assn. 7 eas 9,000 _ 22 : 9/000 
Commonwealth, Neb.... 1,518,290 | 82,91 9,988 antes Gigs ll Bas — 8,72 9,159,940 
Connecticut Mutual..... 4,872,155 3 33,828 5 C ~“ 1 arse 3 ”99'505 
Continental, Ill 133,960 " 36,5 j 500 co See Bee -------- ae 
Continental, Mo 2,974,272 ¢ 38 Central State oP EUR 1'384'560 
Equitable, Ia 14.00 2,377 Candee Sit = °363'500 
Equitable, N. Y 11,381,062 5,534 147,179 Sr oaewr he oy oan ass 
Farmers and Bankers.... ,150, 51,717 ,66: 9,462 5 Cleveland Life 2020, 40 
Federal Life 51,500 1721 . a : ! 38, 
Fidelity Mutual 655 35 15,530 1,497,482 Columbian National 16,011,965 6,202, 4,262 = 88,132 19,693,940 
Franklin Life a oe 7 , F 6.437 402 946 Connecticut General 8,512,036 2, 7 5,07: 50,4 10,292,040 
Goardian. N. 34°15: 66,386 3.587.400 Connecticut Mutual 32,526,431 50,455 1,134 "740 008 37,583,423 
Home N'Y. oe = 37647 3 963'474  Eauitable, N.Y... . . . 100,254,262 38,886,430 4,698,315 9,696 127,721,877 
spc + , : phe 16,000 2'303'015  _Eduitable, Iowa... . . 24,590,644 9,556,625 979,600 "65 32,031,053 
John Hancock 3 "75630 Farmers National , 3,487,075 2/092;000 95 a 5,051,471 
Kansas Cit 15,665,083 000 -:19.568°213 Federal Union 1,399,050 1,097,500 5,575 i 1,871,100 
Lincoln National 1,163,400 2 3 1:853,000 Fidelity Mutual... . . 6,312,752 1,895,149 ro 638 7,642,609 
Manhattan 2'373,978 5 "463-32, ge mcr ny: a 36 4,58 3,104,895 
Maryland Assurance 32,500 1,000 431 3, 28, 500 Howe Life N Vain ie yeh 9,113,989 
Massachusetts Mutual 3,623,893 25 ome Life, N.Y... . 11,811,161 036 108 $48 14,068,583 
Metropolitan ie QF 4, ‘ Indiana National... . . _ 98,000 i sg PA 
ata la rm % ‘ Indianapolis Life... . . 5,565,289 »763,365 S 37,500 
Michigan Mutual is 8 2’ A4< F International ey hag 8,896,751 4 795 50,418 
Midland Mo ano Res Bs a 93: 2’R95 John Hancock her 51,847,687 ; ; i ’ 544,769 
Missouri State 4908" 19° 70'Qr O15 6 05 39 980 Kansas City... .. .. 760,025 _t 3,388 46, : 18,000 
Mutual Benefit 10,931,982 1,655 372)! Gone lee. --- See ae ies 
Mutual Life, N. Y 16,496,079 f 310,279 18,548,280 eee sare. 1803'000 , 3,716 
National, Vt 1,220,340 5,7 0 RR 7 I cer son gy re dh be 
National, U.S. A........ 2,383,817 37660 3vaces §«=6— Mamytunt Seccrence an lee 4000 
National Fidelity , 6°500 00 p "24'500 Massachuset's Mutual. . 55,102,723 2,341,15: 560,674 
New England 4,119,906 155,513 53,498 5,149,895 | Merchants Life wisataee efuee tua se 
New York Life 28,496,845 6,757, 205,908 424,260 32,812,070 ee Ce ergo 34,095 7,803,622 2,035,612 234,291,058 
North American, Ill "136,523 3,572 j : 4 Michigan Mutual 5,274,830 59 79,84 104,859 6,295,875 
Northwestern Mutual 31,342,625 9,2: 25,254 313,542 . Ho Ry a MG 
Northwestern National... 1,457,826 ‘474, 73,1 29/918 ‘817, eee ip lly a bat2 67,053 16,447,110 
Occidental, N. M ‘T)-2'106;800 _ 996,500 6,000 5s Mutual Benefit 97,670,088 13,339,406 3,596,312 1,025,424 —106,992'094 
Pacific Mutual 8'977°741 2,669/911 90'021 "788 BE Mutual Life. .. 176,044,422 39,147,655 6,944, 1,997,527 202/189;207 
Penn Mutual F 1,235,819 2: 57! 134, 1622 8/391, "826 National Fidelity 34,865 a 36,000 ; 72)865 
Gracie Mrtial 2’ 7 592 885 20°00: 55 4°105,551 National Life, Vt 10,063,438 2,403,230 396,094 92 11,716,746 
Provident L. & T° 2.855 034 4,58 > 37°65 8 219 913 National L& A ee: 71,000 1,398 70,000 
Prudential .. 17,664, 210 4/492'860 5,25 20,490,594 New England. 33,157,410 8,977,753 1,229,370 531,25 39,769,659 
en er See ryeT: ore 3355131 New World Life 1,121,864 643,686 * 44,838 500 1,515,050 
Deemity bhutuni 557 bs 78'030 ¥ 517°022 + New York Life... . 259,072,858 62,156,670 11,117,490 3's 304'723,090 
State Life 291 336 "mee 35 : 4.094719 North American (Can.)... 1,959,394 102,000 57,5 é 4,986 2,008,002 
3,987, , I 10'235 000 eee cinta PR eae 1,56 oan 

por “ won’ a4 6 y "Onn orthern States 875, 4775 iy 5,235,204 
agg ais "4 18 16,365,778 — Northwestern Mutual... 198,124,117 44,578,679 234'951,098 
Union Mutual + FOr Northwestern National... 1,273,363 326,884 58,41¢ 32,088 1,569,200 
Western National 383,7 5 5 "265,550 ld Line Insurance bs 17,000 270 17,000 
‘West Coast ’ 0 eae Old Line Life 950,079 958,219 _ 43,77 6,000 1,838,767 

F 87,200 fr 129, 200 Pacific Mutual 13,125,297 4,382,862 
’ Pan-American 1,538,806 469,040 


277,364,043 78,401,149 10,235,879 3,621,768 323,677,631 }coples, Ind; 58,909,492 10 282! oe 55°68 1,026,320 


Philadelphia Life 570, 070 


Group pen. i ¢ 11,6€ 5 ‘: 
Equitable, N. 347,500 246,759 9,558 5,! wae ei 2 or 401 ayy is uae 


eo lll 383,300 553,550 7,848 791,100 - > = i aan eae ioe 
Prudential 117,400 201,300 =——1,927 8 a 151,041,918 43,453,975 5,306,482 1,481,980 
FA tk a = eins. Co. of America. 3,663,359 26,992 
4h ravelers 570,900 356,150 8,286 718,200 Reliance L ife 5.212 204 « 261 479 
hse Rep ee g Ee Reserve Loan 782,019 ’ 
0) 1 a 1,419,100 1,357,759 27,619 58,842 2,274,550 Security Mutual, |. ee, gee 2,506,805 0 
Grand Totals..... 302,024,385 90,185,262 11,166,261 3,911,240 356,119,304 State Life, Ind o7'O0R Ise S98OROE 1,08R00s 4mniee  areaa’and 
é Travelers 47,693,414 586 1,752,114 351; 68,361,172 
Industrial Business. Union Central é 13, 550,362 2,205,106 677,911 65,223,748 
Metropolitan 3,152,393 1,825,697 149,639 45,962 4,507,296 Union Mutual........... < 243) "512 35, 70,235 
Some 18,741,016 3,762,457 720,999 210,125 20 "448 073 United States 568,414 58,781 16,506 
7,900 12,650 315 800 11,800 Western and Southern... 2 042 ‘000 2,371,550 107,564 16,074 
= Western Union 131, "385 28,000 4,108 
21,901,309 5,600,804 870,953 256,887 24,967,169 Wisconsin National 1,067/265 493,837 37,530 4,500 1,420, 756 


ILLINoIs. als 1,903,327,037 528,090,203 73,854,229 22,947,591 2,282,818,924 
American Bankers 1,730,318 939,053 135,804 14,092 2,291,576 
Central Life 21,401,356 3¢ 123,750 24, 948, "439 Group Insurance. 
Clover Leaf L. & C 503,2' 844 ‘ 6,966 1,126,506 ZEtna Life 21,256,605 25,920,582 251,180 182,846 29,424,201 
Continental Life 6 17,500 4,388,791 American Bankers{ 4,111,750 401,500 77,508 208,250 
Elgin Life é 04,500 11,000 1,129,643 Equitable, N. Y 19,949,257 2,547,900 289,167 196,753 21,727,036 
Federal Life 3 47,133 10,166,248 Guardian Life........... 198,000 76,000 7,057 191,750 
Franklin Life 11,283,458 37,801,772 Metropolitan 1,418,600 5,104,300 40,850 
Illinois Life 5 20, ‘456, 207 1,842, 72'527.810 Prudential 1,618,400 897,300 20,448 
nternational L. & T..... ,219, 52 5 5 3,313,415 Travelers 25,495,032 22,469,298 325,821 226,806 
Marquette Life ; 3,092,010 
Mutual Trust d 17,146,576 als 74,047,644 57,416,880 934,523 710,063 74,992,439 
National, U.S.A 24,867,8 3,07 3 27,895,258 
North American 4,106,771 725,262 142,383 4,321 ‘000 4,559,219 Grand Totals. .... 2,213,668,616 669,471,142 83,349,510 29,884,336 2,648,715,516 
































In addition to the States shown herewith, complete statistics for the States and Territories and Canada will be found in The Insurance Year Book, Life, Cas- 
ualty and Miscellaneous Volume, ready in August. Price, $15. 
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The Federal Reserve Life 


Insurance Company 


of Kansas City, Kansas, is writing One Million Dollars of 
business every month in Kansas. 


There is a reason for this, and a Mighty Good One! 





Inexperienced men, who are hustlers, are doing as well 
as those who have had years of experience. /f interested, 


write today! 























A NEW SALESMANSHIP GUIDE 


THE ART OF SELLING 


A Practical Hand Book for the Use of Insurance 
and Other Salesmen 


By JOHN S. TUNMORE 


The author is an expert and successful general 
agent for one of the most conservative and best 
life insurance companies and in this work pre- 
sents many 


Actual Experiences in Selling Life Insurance 


He, With characteristic originality of style, explains the 
REASONS FOR AND PSYCHOLOGY OF VA- 
RIOUS METHODS OF APPROACH, CLOSING, 


and General Arguments for solicitation 
A Valuable Work for the Beginner or the Veteran 


Price, (in green silk cloth binding,) $1.50 


THE SPECTATOR COMPANY 
PUBLISHERS 


Chicago Office: 135 William Street 
Insurance Exchange New York 











THE FORT WORTH LIFE 


wants more 
Producing Agents 


in Texas 


Look up its record of 15 years’ successful 
operation, then write the Home Office at 


Fort Worth, Texas 


for a LIBERAL CONTRACT 

to write ATTRACTIVE POLICIES 
at REASONABLE RATES 

in PROSPEROUS TEXAS 
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LIFE INSURANCE IN THE UNITED STATES IN 1920—CONTINUED 
































Insurance Insurance Insurance Insurance Insurance Insurance 
NAME OF COMPANY. in Force Written Premiums Losses in Force NAME OF COMPANY: in Force Written Premiums Losses in Force 
Dec. 31,1919. in 1920. Received. Incurred. Dec. 31, 1920. Dec. 31,1919. in 1920 Received. Incurred. Dec. 31, 1920. 
ILLINOIS—Cont. $ $ $ $ $ Iowa—Cont. $ $ $ 3 $ 
Industrial Business. Group Business. 
Hetleral Eate....< 06:5 600/50 25,420 3,680 975 400 22,202 Equitable, N. Y......... 382,987 251,800 4,279 20,495 600,219 
Federal Union.......... 436,128 180,042 16,846 2,325 441,687 Metropolitan........... 711,750 812,700 14,069 10,351 1,186,650 
Guardian Life.........0. ot. a ae i eres 1,544 a ene 323,400 426,900 3,754 2,900 559,900 
john Hancock... 0.20055 26,681,643 6,285,154 870,254 231,915 20.562 966. Travelers....s2 <i. ccesss 3 667, 888 1,722,301 46,089 12,600 3,981,540 
Metropolitan........... 178,388,398 39,601,906 7,411,581 2,302,764 202,016,083 
Morris Plan. 622,150 740,500 18,537 1,400 614,800 ROG oo ccneilees 5,086,025 3,213,701 68,191 46,346 6,328,309 
National L. & A ff 2,276,004 1,897,707 108,665 33,148 3,239,214 
Peoples, Bibs ssi cce.6 esis 530,637 3,367 9,773 2,834 474,138 Grand Totals..... 776,079,708 235,441,630 26,513,323 5,980,243 926,564,873 
Providers Life. ......... 1,215,541 21,090 26,840 6,083 318,708 
PRONTO eo. 5 05. 0:0 :0:0:03-4:5 201, 531, 834 40,873,086 8,048,406 1,766,549 227,628,943 Industrial Business. 
Drie PM iadeschcdcieccs  ~ mames 28,559 Sree 28,559 Metropolitan............ 18,113,760 4,749,403 739,027 206,037 20,348,295 
Western and Southern... 3,810,552 6,962,006 203,094 26,998 6,544,550 iy.) a ee 23,696,727 5,450,474 915,405 167,011 26,554,168 
Totals........... 415,519,954 96,597,099 16,715,615 4,374,416 470,882,714 ROMS ccc ees 41,810,487 10,199,877 1,654,432 373,048 46,902,463 


+ Group Insurance cancelled Dec., 1920. 












































LouISIANA. 

Iowa. American Mutual....... 3,296,131 1,698,600 127,861 22,146 4,525,181 
American Life. .....600¢ 12,158,703 2,048,662 394,833 64,179 13,238,254 Louisiana State......... 7,028,316 3,372,500 225,809 56,000 9,435,316 
Bankers Lil. ...<555:0.000: 76,121,469 12,506,947 1,485,495 796,821 84,389,412 Pan-American.......... 13,112,393 6,697,062 500,730 80,522 17,559,057 
Cedar Rapids Life....... 10,010,022 2,840,788 355,736 53,500 12,226,438 
Conteal Pate. <6. 0:56-0:06 24,210,385 7,936,350’ 959,265 110,167 29,365,902 |. ere 23,436,840 11,768,162 854,400 158,668 31,519,554 
ConserVaSiwG EMG... ccces seen 543,000 Bear. kcweos 536,500 
Des Moines L. & A...... 7,679,157 6,806,486 436,159 31,375 11,638,170 American National...... 2,273,121 778,024 83,726 26,500 2,535,217 
Bauitable Life... 2.0.2.6 55,949,429 12,207,537 1,803,885 219/592 65,318,526 Bankers Reserve........ 80,000 507,500 19,657 1,000 ,000 
Guaranty Life.......... 10,900,973 4,291,965 423,393 49,069 14,151,596 Equitable, N. Y......... 35,499,427 5,619,804 1,311,078 434 ,420 39,228,532 
WawkeVO Eile iccecscccs . etenns 2,685,000 0 3 ee 2,685,000 Fidelity Mutual......... 5,046,413 1,044,593 186,743 64,682 5,752,965 
Reith EAE, «5s: «.0-2 ssa cee 4,141,702 1,578,137 127, 145 22,376 4,848,582 Vranking Life. ........:0<055 882,418 23,936 31,521 15,336 876,681 
TADGEEG UME 5 o-6o'a gieic «ele 1,808,590 134,125 59,003 44,960 1,808,195 Great Southern. Seas 1,983,657 it. ree 26,277 2,536,250 
Merchants Eife......0...0 0: 18, 260, 838 2,882,317 293,084 184,000 18, 970, 496 MEMES ING We 6s esas 5 1,570,817 580,500 59,086 13,103 2,032,422 
National American...... 7,326 "497 2,079,030 244,449 32,000 "446,411 Home, 1" 2h eee 3,001,822 1,209,125 121,381 30,480 3,614,941 
National Fidelity........ 9'460,640 3,225,051 373,265 31,401 10,891,246 Jefferson Standard....... 921,855 1,348,800 57,210 15,677 1,925,925 
Preferred Risk.......... 872,552 712,708 24,181 1,000 1,406,260 John Hancock... «<<<... 61,393 5,088 6,420 1,000 66,393 
Register Lile..< <6 oc ccsccss 18,444,862 5,259,454 641,923 78,615 22) 603,002 Kansas City Life, Mo.... 7,779,674 1,616,500 147,482 39,000 6 906, 641 
Reinsurance Life........ 2,959,002 4,638,103 63,757 11 ‘000 6,780,978 Life and Casualty....... 350,000 587,000 VO eee 80 ‘000 
Republic Life. .......... 80,275 145,950 pt Se 132,950 Life Ins. Co. of Va...... 2,383,935 1,623,682 113,368 21,951 3,783,730 
Royal OGiths.. «6:6 s:cc00cs 22,315,064 3,647,248 760,308 117,691 23,967,450 De ee 906,515 220,050 19,241 61,426 1,035,053 
TAG El See ae rare 1,854,500 3,201,500 139,891 15,000 + 621 "500 Maryland Assurance..... 369,510 384,808 17,918 5,000 688,808 
WRIVOISAIIEMO. cicccccces  Bpateets 1,191,000 pS er 1,191 000 Massachusetts Mutual... 3,168,569 1,150,770 128,585 45,000 4,285,691 
Western Life. 0.2.2... 11,073,294 4 257, 658 446, 214 50,500 13,724'734 Metropolitan........... 21,930,042 7,172,544 806,980 186,490 27,159,990 

Missouri State.......... 813,275 398,240 >. 1,053,544 
SRGURIDs 3 \o-5:0l' «ieee 295,708,229 84,819,016 9,194,354 1,913,246 344,942,602 Mutual Benefit.......... 150,056 SN). decade § Seawes 186,750 
Mutual Life, N. Y....... 37,637,502 9,057,833 1,520,146 688,225 40,007,013 
MRRNG EMC oo dieses dines ,808, 2,663,602 387,689 151,533 12,816,419 National, U.S. A........ ,067 23,082 2,220 ,000 97,184 
American Bankers 3 96,750 20,733 40 680,652 National L. & A........ 6,475,239 4,119,916 1,190,281 87,928 8,486,452 
American Central. . 36,645 3,671 2,000 129,457 New England Mutual.... 8,802,412 2,276,617 355,847 87,143 10,622,732 
Bankers Life, Neb 5, 1,518,089 245,147 55,972 8,109,458 New York Life.......... 59,718,670 13, 705, '937 2,366,968 903,163 69,659,725 
Bankers Reserve........ 1,106,007 160, 265 12,066 4,837,104 North American, Ill..... Pere Ie. Saeed ,000 
ag. ae 1,550,875 95,072 6,000 3,941,439 Pacific Mutual... 15,850,337 3,880,523 655,310 95,307 19,124,607 
Business Mens, Mo...... = ..---: 1,000 eee 1,000 Penn Mutual.... 17,629,582 3,373,799 555,842 259,070 19,848,417 
Central Lite, Tl... 6.3 1,765,245 2,320,832 100,223 6,845 3,628,107 Phoenix Mutual.. ie 21,420 10,000 8,221 3,000 124, 683 
CIOVGHCEE cc diecclicccece- § ommare 30,468 Be 8 (awetac 27,855 Prudential... «2. cesses 11,811,224 2,060,459 364,801 70,231 13,296, 015 
Columbian National. .... 658,594 1,011,144 po ee 1,464 474 Reliance Life........... 66,133 33,500 See. ance 123,279 
Commonwealth......... 3,840,985 818,000 129,802 21,000 4,015,530 Resale LOG. <6 sc cvecses 530,000 353,500 26,285 1,000 717, 000 
Connecticut Mutual..... 15,618,433 4,348,599 536,420 159, 328 18,239 467 a 748,430 ye 0) re 1,000 1,317,930 
Continental Assurance... . 100,000 64,000 tC 7) eee 125,000 State Eile Wo. ccc ccus 9,218,493 5,081,643 249,441 32,500 13,190,508 
Equitable, N. Y......... 23,797,424 9,431,615 1,051,799 168,259 31,026, 1059 ye errr 4,805,346 2,416,769 178,285 59,009 6,955,805 
Farmers National........ 247,000 735,000 24,236 2,500 937, 500 Panos Centeeh.. «0.0.6 cscs 12,447,504 3,328,447 483,391 179,229 14,738,417 
Hederal Totes... c.e5-e00 0 3 294,842 720,224 14,001 2,068 887, 865 Northwestern National... 59,349 SIRE taase wanees 81,913 
Fidelity Mutual......... 1,700,760 163,881 59,622 13,500 1,603, 817 
Siard Liles. os. cscs sie es 30,808 9,274 2 ae 40,070 | re eee 275,203,207 75,415,016 11,134,849 3,455,147 323,455,213 
Giasdian Tile... 6666 ce ss 5,496,092 2,063,976 217,190 44,463 6,910 ‘277 
PE BIORS aro aim filaraOeas 408,887 49,2 15 13,149 27,960 408 278 Group Insurance. 
International............ 838,343 697,619 31,187 2,500 1,108,693 Bauitahis, NV sc. .cccee 3,206,468 343,314 53,388 41,064 — 
John Hancock........... 3,378,454 1,491,681 130,855 15,000 4,701,830 Maryland Assurance..... 1,447,570 353,600 18,532 6, 099 458,103 
eS er 3,001,565 136,500 94,165 20,500 3,005,065 Metropolitan. ...ccccess 972,700 1,487,150 19,527 13,250 2 027, 650 
Lincoln National. ....... 121,300 1,008,660 oo ee 1,069,460 i, re 69,500 463,700 2,472 1,500 "408 ‘000 
Massachusetts Mutual... 11,624, 2006 «4,131,049 464,224 46,635 14,942,825 RIMUOMG kos 2 caekee vee 477,300 425,900 9,245 5 '900 761, "300 
Metropolitan............ 19, 113, 373 «6,194,456 653,261 179,579 23,119,141 
Michigan Mutual........ v 646, 835 1,703,639 286,215 31,182 8,811,333 BY. ee 6,173,538 3,073,664 103,164 67,813 9,182,948 
BANE THE: 6.5 cce eo 738 74,500 3,945 1,000 95,238 
Midwest Life... . <2. one "500 172,804 iy eee 382,743 Grand Totals..... 304,813,585 90,256,842 12,092,413 3,681,628 364,127,715 
Missouri State.......... 2,623,419 937,188 96,863 6,250 3,022,655 
Morris Plan... ..<<ocecs 300 700 ye oee OOS | | Se ee ree Cae §_-sees 
Mutual Benefit.......... 23,128,721 3,928,355 776,240 169,997 26,222,769 Metropolitan............ 171,200 415,000 7,169 3,800 479,800 
MMtttigl Vale. << 5-c.0-<i<6:6-6: 35,880,840 8,848,295 1,381,913 462,846 41,815,778 PeOMRly ce cceeweses 234,700 82,600 3,502 1,900 226,200 
MUttal PeHgks . ..oie-s<106-0' 6,077,156 2,408,932 245,568 52,370 7.042.000 TraWelsa..... 0. cc cwcscs 5,437,200 2,992,500 78,591 36,100 6,469,158 
National, U.S. A.......5. 13,444,111 3,448,569 471,689 126,546 15,512,580 
National, er 5,328,522 6, 805, 484 195,170 10,113 6,470,983 ROEM «5 5 een os 6,092,100 4,314,800 92,721 53,000 7,953,308 
New E ‘ngland er 7,997,612 3,185,820 301,394 33,684 10,169,292 
New World Life......... 2,694,763 957,265 97,115 8,850 2,890,788 Grand Totals..... 174,172,429 41,223,084 6,881,584 2,982,451 200,607,387 
New York Life. ........ 44,196,348 ey 108 667 1,611,199 523,496 50, 996, 378 > 
North American, Ill...... 4,739,434 1,456 ‘000 167,861 27,557 5,685,199 Industrial Business. 
Northwestern Mutual.... 84,773,607 15,999,375 2,900,547 913,623 96,551,453 S| mer ome 13,400 Mes ccaxds 13,400 
Northwestern National... 3,915,848 2,217,530 197,123 25,096 5,683,379 Metropolitan............ 23,836,048 7,000,646 1,007,760 349,823 27,718,514 
Old Colony Life 7 551, 655 29,116 740 836,898 WIMGeGMNNs cs cic ccwcccics 12,673,223 3, 310, 190 508,393 94,961 14,674,980 
OM tine tite. .......... 256,366 Ly ere 279,799 
Pacific Mutual.......... 1,475,636 181,752 19,449 5,154,957 OMS 6 as Socce de 36,509,271 10,324,236 1,516,499 444,784 42,406,894 
Penn } WEEUEIGER 5 5: soi ps: 9 scdcers 6,041,492 985,748 178,455 35, "403 "717 
Peoria Life........ me ¢ 5 3,816,789 290,758 6,811 9,168, 882 MASSACHUSETTS. 
Phoenix Mutual, Pardes 2,786,129 376,223 61,151 13/530,100 ere 14,691,658 2,733,296 543,527 450,669 16,288,567 
Wrattie Life... ss .ccceeces 2,330,115 720,720 89,612 19,118 2,636,835 Boston Mutual.......... 9,888,080 . 776, 238 T1, 287, 081 +321,907 10,715,147 
Prov ident Life & Trust... 3,202,672 1,070,225 122,787 7,000 3,760.269 Columbian National. .... . 622. 645 2'750, 373 325 "584 65,866 11,396,427 
mrtidential, «5... « osccccn 21,889,274 6,327,623 743,436 158,516 26,305,541 John Hancock.......... 104, 687, 671 33, 159,934 4, 307, 148 1,043,626 126,434,740 
Reliance Life....... 1... 2,932,317 482,700 97,631 14,873 3, 186, 934 Massachusetts Mutual... 58 ‘488 ‘618 13, "459, 637 2 297, 226 725,904 69,107,738 
\ferve Log... 6 os ccese 749,506 465,000 25,347 1,109 918,500 Methodist Ministers. .... 153, "250 35,000 6,513 2,500 163,750 
St. Joseph Life. . 11.1... 536,000 271,500 36,240 1,000 769,000 New England Mutual.... 70,784, 309 14,706,156 2,743,006 1,215,528 80,448,167 
Security Mutual, Neb.... 68,500 30,000 5,315 2,000 95,000 State Mutual.......... 52, "450 992 8,395,608 1,858,815 1,282,659 56,978,986 
Security Mutual. se Wes -.ceeenes .. uememes 5,322 SE texas 
Standard Life, Ill........ 7,885,659 8,228,815 270,398 42,500 14,938,974 Totals...... . . 320,767,723 77,016,242 13,368,900 5,108,659 371,533,522 
Sete Life, Ind. .;..2.::. 363,720 2,561 10,503 6,000 334,781 
gh a ae ae 9,666,794 6,458, '860 347,650 52,892 15,204,393 Po trees se 22,289,909 9,974,473 956,343 653,920 30,170,488 
a 2 ee 9,950,217 3; 662, 588 358,492 102,360 12,510, 096 Comttel Bathe os <sccss Cae setae  lasacse. ’ idneake ,000 
- nion Mutual.......... 160,884 18,533 4,051 3/819 153,928 Connecticut General..... 15, 165, 613 5,726,588 523,457 238,501 18,939,736 
te d States Life....... 219,801 13,937 5,079 8,000 181,238 Connecticut Mutual..... 18, 840 "584 3,096, 710 629,124 358,160 20,376,204 
estern Union.......... 78,500 75,500 GOTE <5 de wes 163,250 Equitable Life, N. Y..... 74,838,785 16, 745, 540 3,609,479 1,333,606 84,627,410 
4 a Fidelity Mutual......... 4,313,147 1, 262) 064 204,494 63,650 5,184,267 
bs ROU Ss ag dc ck 475,285,454 147,408,913 17,250,778 4,020,651 575,293,962 Franklin Life........... Pv ee wee (seese, 19,950 
4 = In addition to the States shown herewith, complete statistics for the States and Territories and Canada will be found in The Insurance Year Book, Life, Cas- 








Ualty and Miscellaneous Volume, ready in August. Price, $15. 
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THE SPECTATOR 


Thursday 











Jefferson Standard 
Life Insurance Co. 


HOME OFFICE: 
GREENSBORO, NORTH CAROLINA 








Insurance in Force—Over $163,000,000.00 








Large Strong Progressive 





ATTRACTIVE POLICY CONTRACTS 
FINE TERRITORY 





To the Man Who is Willing—and Will 





< 3 
SURRENDER AT SAS cyPe 
~TE 
We are prepared to offer unusual opportunities for money- 
making NOW and creating a competency for the FUTURE. 





For Contracts and Territory, address 


H. M. HARGROVE, President - : : BEAUMONT, TEXAS 











AGENCY CO-OPERATION 


through direct mail advert’sing is just one of the 
features which give Fidelity men a distinct advantage. 
Last year we distributed 41,341 direct leads—all in- 
terested prospects who requested information. ‘This 
service, and its original policy contracts, enabled 
Fidelity to show an increase of 28.35 per cent. in paid 
business last year. 

Fidelity operates in 40 states. Full level net pre- 
mium reserve basis. Insurance in force over $203,- 
000,000. Taithful'y serving insurers since 1878. 


A few openings for the right men. 


FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, Philadelphia 
WALTER LE MAR TALBOT, President 





A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium 
plan, up to $3,000, to young men and young women 
as young as age 2—Protective insurance and Educa- 
tional and Business Start Endowment insurance. 
This extension of the age limit for Ordinary insurance 
down to age 2 helps our Agents considerably. We 
issue Participating and Non Participating policies. 
As regards adults, we write contracts with Double 
Indemnity provisions covering any kind of fatal acci- 
dent, or with Double Indemnity provisions covering 
fatal travel accident only, as may be desired. We 
issue policies with Waiver of Premium and Disability 
Annuity or Instalment Payment features. We insure 
males and females at the same rates. 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILL: 




















ADVICE OF GREAT VALUE TO 
THE AMERICAN PEOPLE 


LIFE INSURANCE IS UNQUALIFIEDLY EN=- 
DORSED BY PRESIDENT HARDING, 
AND EX=PRESIDENTS WILSON, 
CLEVELAND, ROOSEVELT AND 
TAFT 


THIS EFFECTIVE 10 PAGE FOLDER CONTAINS 
THEIR PORTRAITS AND OPINIONS GIVEN TO THE 


SPECTATOR. 


Single copy 15 cents 1000 copies.......$25.00 
100 copies..........$4.00 5000 copies.......100.00 
500 copies..........15.00 10,000 copies. ...... 180.00 


THE SPECTATOR COMPANY 


135 WILLIAM STREET 


CHICAGO OFFICE 
NEW YORK 








INSURANCE EXCHANGE 





THE PRESIDENT AND HIS CABINET 
ON LIFE INSURANCE 


PORTRAITS AND OPINIONS OF TWELVE 
LEADING STATESMEN 


A Most Valuable and Convincing Leaflet 
Containing 
Strong, Unequivocal Endorsements 
of Life Insurance Protection 


PRICES: 


Single copy 15 cents 1000 copies... .. ..$30.00 
100 copies..........$4.50 5000 copies. .... .. 120.00 
500 copies..........18.00 10,000 copies. .... ..225.00 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 





INSURANCE EXCHANGE NEW YORK 
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LIFE INSURANCE IN THE UNITED STATES IN 1920—CONTINUED 














Insurance Insurance 
NAME OF COMPANY. in Force Written 
Dec. 31,1919. in 1920. 


Incurred. Dec. 31, 1920. 


Insurance Insurance 


Insurance 


Premiums Losses in Force 
Received. Incurred. Dec. 31, 1920. 
































MASSACHUSETTS—Cont. $ $ 
Home Late, Ns, ¥..6:2 6:00: 4,942,205 1,178,526 
Manhattan............. 1,770,612 ,201 
Metropolitan........... 162,343,865 43,715,494 
Missouri State.......... 172, 17,134 
Mutual of N. Y...... . 75,475,222 13,874,530 
Mutual Benefit.......... 54,920,844 . 8,739,670 
Nationals. Ve... < <66.si0s00 29,555,959 4,528,149 
National of U.S. A...... 22,000 4,500 
New York Life.......... 111,353, 666 19,696,063 
North American, Ill..... 57,592 2,000 
Northwestern Mutual.... 63,216,020 7,763,820 
Northwestern National... 45, 674 6, 
Penn Mutual........... 40,451 "794 6,015,335 
Phoenix Mutual......... 17,594,530 3,525,748 
Provident L.& T....... 31 787, ‘000 6,663,000 
PIG CIULED i'n: o) race “ovesarerare 71,200, 170 266,437 
Reliance BAG. 6). 6 s66eccs 7,550 2,000 
TEAVCIGMS 6 ecaiode cuKee es 32,561°120 10,691,228 
Union Central. .....6060 22,510,894 3,473,909 
Union Mittal... . os 4,829,507 1,535,972 
Pacific Mutual.......... 303,367 12,121 

Totals........... 860,366,989 186,639,636 
Group Insurance. 
PANGIE HO os ce Ke dotinte es 22,522,169 37,082,239 
Connecticut General..... 7,246,373 17,768,476 
Equitable, WF. ¥ <5 0605 css 5,894,188 4,673,568 
Metropolitan........... 6,951,079 7,440,446 
Prclenetials +.<.0:0:666 oar sa 34,500 120,100 
SBPAV CIO c ccerscs oie sevelnieud ors 45,453,789 28,436,734 
Totals....... ... 88,102,098 95,521,563 
Grand Totals. .... 1,269,236,810 359,177,441 
Industrial Business. 
Boston Mutual.......... 17,257,728 4,630,561 
Columbian National 139, IS wens 
John Hancock 157, 358, 423 26,283,676 
Metropolitan 195, 942) 376 46,683,198 
Morris Plan... 21, 164,450 
VERGCHRBE es aces 65:00 98,740,828 21,212,353 
ORNS oo sceco doko sc 468,760,233 98,974,238 
+ Includes industrial. 
MIssourRI. 

American National...... 5,008,355 1,522,346 
RSE CARY WR OUINES oro ik si0ei6. Ly. dousionatace 1,126,500 
Central States: 62.6660 12,270,070 5,126,911 
COGTINCHERL. «<<< « 0:0 x :2res 4,222,541 2,744,108 
International............ 13,031,273 9,528,819 
Kansas City Life........ 31,671,810 9, ‘611 ‘676 
Midland: EUG coca eee tier 5,077,835 1,346,000 
Missouri State.......... 40,445,340 23, 696, 288 
Wational BORGES ecccce 8 — svccee "553, 

Oe JOS EAE, 605000 <e0 5,602,855 3,741,000 
St. Louis Mutual........ 7,596,756 1,365,040 

EOUBIS sic oxy coe tas 124,926,835 60,361,688 
FR NAG 3. iatoleces Sietaie 22,212,483 6,553,571 
American Bankers....... 1,761,519 545,361 
American Central....... 7'509.745 2,567,810 
American Life Reins..... 303,016 1,075,062 

American National. ae 5,008,355 1,522,346 

ONS or ececnteckieee Di. wis ,000 
WOON TMB ois a's coos eee 34,729,477 2,763,638 
Bankers, 3» aaa eae 3/503,394 569,143 
Bankers Reserve........ 3,277,940 930,825 
Bank Savings. ..40.<6¢.0- 323,500 116,500 
ee eee 53,388 60,000 
CSPIOL PALES oo wieerei sis 1,163,880 307,000 
Cetttral of U.S... 0600: 1,359,976 338,900 
CONEFAL OEE « vic:c, cieree c:a.¥ a 555,750 116,168 
Central, Katt. <.cc see cos 1,216,101 645,000 
Clover Leaf L. & C...... 108 463 579,057 
Columbian National..... 8,494,810 3,051,949 
Commonwealth, Neb..... 1,366,127 1,607,685 
Connecticut Mutual... .. 18,923,257 4,190,650 
Continental, Il. aes 449,970 393,500 
Equitable, i En eee 44,293, 667 13,151 909 
Equitable, Ia........... 8 276, 150 3, "765, 925 
Farmers and Bankers... . "371,003 "682,514 
Farmers National....... sss eee 505,500 
Bederal Life < «6. s+<.<.000 555,067 282,489 
Fidelity Mutual......... 4,181,539 1,773,071 
Franklin Life........... 9,788,741 5,546,722 
Giand Lifes. oo ce 2,000 3, 
Great Republic.......... 229,748 560,284 
Guaranty 1 eee 463,635 1,064,250 
Guardian, NV. 6c: sc. s 10,012, 316 3,600,080 
Home Life, N. Y........ 8,469,417 2,449,876 
Illinois Life... 2.222222! 7,059, rt 2,514,290 
John Hancock 

a Fayette 
Manhattan. . 

Marquette. <.... 5.60 1,615,992 696,400 
Maryland Assurance..... 17,500 12,500 

Manhattan Mutual...... 19,599,576 5,856,484 
Merchants Life.......... 5,546,692 1,174,920 
Metropolitan........... 106,610,150 37, "548, 319 
Michigan Rene en careieak 229,927 "313,610 
Minnesota Wiatual. ......... 4,059,805 1,910,686 

{utual Benefit.......... 33,322,088 6,178,472 
Mutual Life, Md........ 0 weeecees 2'581,136 








NAME OF COMPANY. in Force Written 
Dec. 31,1919. in 1920. 
Missouri—Cont. $ $ 

Mutual Life, N. Y....... 54,497,750 11,027,319 
pe Ea eee il, 564 977 = 3 0: 39,078 
National, U.S. A....... 8 
New England........... 1 18 
New York Life...........+ 99, 002 2 ‘642 2 
North American, Ill...... 3,014,869 
Northwestern Mutual.... 58,827,261 
Northwestern National... 607,239 
Occidental, N. M........ 94000 
Pacific Mutual.......... 5,754,132 
Pan-American........... 957,176 
Penn Mutual........... 20,669,162 4 ATG. 946 
8 8 er eeeree 1,354,418 995,350 
Phoenix Mutual......... 12,937, "455 3, 515 9,717 
Provident L. & A........ "107,000 94,500 
Provident L. & T........ 13,847,598 3,42 28 436 
bg RO ee 66,349,218 18,668,104 
eMGMNCE EMG. 6c. ccc es 2,851,308 1,437,164 
oy Le 1,955,430 547,500 


TROWUIONO nc cc ccc ces 9,938,335 3,238,502 
ap 722,353 300,330 
1,375 726 224,748 


Security Life....... 
Security Mutual, N 











$ 


$ $ 
2,034,049 690,536 58,854,483 


417,326 96,314 13,596 607 
138,003 29,177 4,201,184 
428 689 123,930 14,346,756 


4,116,518 1,444,138 114,063,001 


87,227 10,000 3,356,651 


1,895,032 438,176 73,698,792 


PET ee 4,700 878,553 
3,136 1,000 127,735 
222,902 39,952 6,460,442 
34,001 12,200 1,191,001 
718,045 257,378 23,180,765 
75,027 5,500 2,179,764 
516,288 105,262 15 932/816 
5,008 1,000 172,500 


505,061 81,218 15,575,455 


2,206,716 505,461 79,420,283 


146,544 34,603 3,795,849 


63,316 9/000 2'174,809 
401580 49/142  12'106,003 
20:770 4'500 736,813 
43.066 8'218 1,437,696 
9,246 1/000 181,950 
38/015 1,500 892'068 
135,342 6,400 4,360,997 
105,388 12/000 4'640.761 
470,995 138,429 036,234 


14 
705,828 419,353 26,7 
pat 157,949 16,5 
141,3 65,099 3,831,786 
44, 743 11,785 1,4 
44,259 13,112 1,6 
193,282 28,244 6 
ee 92,300 





31,288,098 8,994,846 1,024,878,913 


79,726 53,444 9,052,162 
60,049 62.792 7,293,201 
69,582 7,150 1,936,875 

Sp oo 606,850 
52,879 36,100 5,057,900 





270,517 159,486 23,946,988 





Security Mutual, Neb.... 63.9 50 129,000 
Standard, GO. ccsicccscs 543,566 630,186 
Standard, IH... oes cces 4,424,905 276, 260 
SE ANN a6 oe x's eS 3'813,170 358 
State Mutual........... 11,342,403 é 
yee ere 21,892,159 6 "463 030 
Union Central........... 14,169,517 4, 033, 247 
Union Mutual.......... 3,516,928 578,164 
United EB. & A... cece 795,207 854,500 
United States... ccscee 1,351 ‘060 534,094 
Western and Southern... 3,0 53,210 6,055,756 
Western Union.......... 73.216 33 3000 
Totals........... 856,999,853 250,142,959 
Group Insurance. 
Po BA ee are 5,029,237 7,472,799 
Bauttable IN. Wo. cu 5ess 5,394,002 1,053,900 
Metropolitan........... 798,925 1,720,150 
De. ae rarer 380,350 524,150 
TANCE Sia okies wctwces 3,791,075 3,309,575 
eM a ec cwrnac 15,393,589 14,080,574 
Grand Totals..... 997,320,277 324,585,221 
Industrial Business. 
Federal BMGs «<<. ccc ces 5,224 1,814 
John Hancock.......... 20,473,840 4,066,171 
Metropolitan... ......-. 112,413,727 24,200,659 
pe 47,150 30,200 
National L. & C........ 3, 535 5 6 50 2,820,418 
Prmbemtiaha oc..o igs ocwiee 7,8 52 17,854,325 


Quick Payment......... 
Western and Southern... 





1,782,391 
5,142,756 


36,948,050 9,987,628 1,215,268,758 


[Se oawais 5,938 
670,627 186,118 22,403,090 


4 560, 239 1,480,785 125,743,644 
816 73 29,1 


735,749 47,986 4,793'062 


3,051,133 726,370 87,459,496 


Seneee  aaaee 3,942,743 
150,598 24,744 5,072,222 








| Ee 219,844,669 55,898,734 9,169,347 2,466,076 249,449,295 

NEw YorE 
po) Serr re 459,675,612 119, a 420 23,072,234 4,795,169 544,434,126 
Farmers & Traders...... 3,211,750 1,858,500 144,743 9,000 4,546,750 
Guardian Life..........- 25,077,010 8'353,743 1,112,556 231,773 30,991,935 
eS eee 30,095,126 6,687,064 1,250,998 419,342 34,373,205 
po ee errr 8,950,880 2,410, 972 342,915 322,248 10,647,355 
Metropolitan........... 526,745,288 166,945,872 23,773,673 6,383,350 651,807,099 
Muotuadl Eile... . ....cces 350,203,659 84,948, 300 16,442,114 5,866,011 411,502,349 
New York Life.......... 542,323,941 131,308,302 28,592,328 10,363,940 638,568,842 
pk 5,240,570 "818,025 147,208 66,144 5,780,559 
Security Mutual......... 12,326,663 1,668,760 452,269 166,275 12,577,916 
Teachers Ins. & Annuity.. 197,070 ZBL GEO sw ccces 8,048 477,729 
United States....:....... 5,481,289 704 533 162,194 140, 884 5,581, 300 

Totals............ 1,969,528,858 525,158,150 95,493,232 28,772,148 2,351,289,665 


Group Insurance. 





ee eer 86,637,726 57,677,210 999,043 510,459 110,131,768 
Metropolitaty. . ..6< see 59,191,857 98,494,816 1,182,358 728,742 133,197,180 
POSER BGs ccc ccessces 1,322,550 288,800 36,372 26,500 1,343,350 
United States... 066.000 77,608 12,042 2,158 2,700 83,550 

TROON Se ceccxs ties 147,229,741 156,472,868 2,219,931 1,268,401 244,755,848 
yg eer 99,260,302 = 686, 550 3,842,652 1,674,365 123,188,995 
Bankers, Iowa.......... 8,664,844 322/876 315,023 1 30,000 9,952,991 
Berkshire..............+ Ee; 642, 773 3661 ,645 619,024 275,126 20,196,682 
C0 ee eer i 2 031, 503 103,000 40,920 11,105 1,067,800 
Columbian National..... 10,606,903 6,544,044 429 695 130,453 15,636,117 
Connecticut General..... 55,970,670 18, 693, "425 2,042,319 741,392 69,585,746 
Connecticut Mutual..... 63,523,799 15, 854 ,070 1,960,397 1,061,192 73,434,373 
Fidelity Mutual......... 22,873,592 7,931,058 1,102,048 211,884 28,753, "777 
John Hancock.......... 166,134,081 50,824,115 6,990,692 1,247,542 202, 972 ,049 
Maryland Assurance..... 152,000 469,361 7h” rere 565, 861 
Massachusetts Mutual... 85,791,252 17,899,010 3,152,461 899,579 100,416,534 
Michigan Mutual....... 1,506,481 157,999 44,696 38,623 1,577,663 
Missouri State.......... 888,402 381,971 51,276 1,500 865,974 
Mutual Benefit......... 158,101 985 37,527,140 6,060,096 1,477,077 188,904,576 
National, Vermont...... 20,366,231 6,702,455 832,667 627,583 25,297,976 
National, U.S. A........ 110/911 é } 2,000 107,675 
New England........... 55,020,782 12,617,430 2,021,282 763,848 63,517,277 
North American, Ill..... 1,429,096 "362. 631 41,971 2) ,000 1,613,316 
Northwestern Mutual.... 292,084,888 41,971,128 10,337, 013 4,638, 018 325,000,393 
Northwestern National... 447,134 146 500 kad 3,750 615 1346 
Penn Muatual.........0..- 137,086,494 “ ,422 688 4,964,650 1,641,738 155,377, 212 
Phoenix Mutual......... 35, 379 333 8,63 9, 311 1 1578, 077 467,787 41 690, 598 
Provident L. & T.......- 53, '923 702 13, 328° 216 2,083,276 452,143 60,326,807 
by a eer 381, "754. 974 92, 830, 255 15, 085, 170 5,168, 253 443,635,636 





In addition to the States shown herewith, complete statistics for the States and Territories and Canada will be found in The Insurance Year Book, Life, Cas- 


Ualty and Miscellaneous Volume, ready in August. 
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‘‘Keep Southern Money at Home’? . 


YOUNG MAN: If you are already successful but looking for 
larger opportunities, Investigate the Field, Policy Contracts, 
and Commissions of ‘‘The Best Company In Dixie” and We 
Will Grow Together. 


E. C. HINDS, President 





LIFE INSURANCE CO: ener) 








The Farmers’ Life Insurance Company 


Home Office, Denver, Colorado 





E. M. Ammons, President B. M. Stackhouse, Sec’y. 





eo oy : a re $2,800,000. 00 
SURPLUS TO POLICY HOLDERS.. 350,000.00 
INSURANCE IN FORCE........... 15,250,000. 00 


Inviting Agency Connections Offered 
Particulars Furnished on Request 














THE GREAT DEVELOPMENT 


Of the Western Provinces affects all lines—none more than that of the Life Insurance 
Agent. 

And, naturally, no Agents can take such decided advantages of this development 
as those representing a Company so intimately associated with Western progress as 


THE GREAT-WEST LIFE ASSURANCE COMPANY 
Head Office—Winnipeg 


Life Agents of ability and experience are invited to investigate the opportunities 
offering at the present time with The Great-West Life. 


EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in the states of 
Illinois and Missouri with direct Home Office contracts. Liberal 
policies. 


CAPITOL LIFE INSURANCE COMPANY 
OF COLORADO 
Thos. F. Daly, President DENVER. COLORADO 


J. D. Powers, President Darwin W. Johnson, Sec’y and Treas. 
I. Smith Homans, Asst. Sec’y and Actuary Louis G. Russell, Mgr. Industrial Dept. 


Commonwealth Life Ins. Co. 


Home Office: Commonwealth Bidg., 106-110 South Fifth St. 
Louisville, Ky. 
THE PARTICIPATING COUPON DIVIDEND POLICY 


is the most liberal and up-to-date contract and is the 
easiest seller on the market. 








We have some good territory in Kentucky and Alabama still open, 
and to first class men, we can offer a good proposition. 


Address the Company 








H. R. HOWELL, President W. S. HAZARD, Jr., Vice Pres. 
R. S. HOWELL, Vice Pres. andSecy H.K. MILLER, Ass. Secy 


HAWKEYE SECURITIES FIRE 
INSURANCE COMPANY 
Capital $1,000,000 


MASONIC TEMPLE 


DES MOINES IOWA 








GEORGE WASHINGTON LIFE INSURANCE CO. 


Charleston, West Virginia 


We have attractive Agency openings in the State 
of Tennessee. If you are in earnest, address: 


D. P. WADE, STATE MANAGER 
JOHNSON CITY, TENN. 




















WESTERN LIFE INSURANCE COMPANY 


OF!DES MOINES, IOWA 
JAS. H. JAMISON, President 


NEW and up to date policy contracts. REAL SERVICE to Policyholders 
and Agents. NOT SO BIG to lose sight of individual Agents, and big enough 
to serve its Agency and Policyholders satisfactorily. SOME GOOD ter- 
ritory in IOWA and SOUTH DAKOTA open for Agents. 


‘“*THE LIFE INSURANCE BUSINESS” 


Under the above title, Minor Morton, vice president and agency manager of a well-known life insurance 
company, has written a booklet of which the purpose is to demonstrate the desirability of capable men 
adopting Life Insurance as an Avocation. 
STRONG ARGUMENTS ARE CONVINCINGLY PRESENTED 
Iivery life insurance company and general agency needs this booklet. PRICES: Single copy, 15 cen‘s; 
100 copies, $6.00; 500 copies, $20.00; 1000 copies, $35.00; 5000 copies, $150.00; 10,000 copies, $250.09, 
THE SPECTATOR COMPANY 


Chicago Office 135 Wiliiam Street 
Insurance Exchange New York 











Attention, Insurance Men! 





A progressive insurance company recently licensed in Virginia, 
and having over 600 prominent stockholders throughout the 
State, has some excellent openings for ambitious insurance men 
who are anxious to secure General Agents’ or District Agency 
contracts. Good leads furnished and every assistance given to 
develop territory and build up a permanent business. Liberal 
contracts to good men. Our policy is a quick seller. 


All answers treated with confidence 
Address L-438, care of THE SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 











THE 


Boston Mutual Life Insurance 
Company 


77 Kilby Street “7% Company of the — BOSTON, MASS. 


H. O. EDGERTON, President E. C. MANSFIELD, Sec’y & Treas. 
ROBERT KING, Supt. of Agencies 
A corporation organized and operating under the Insurance laws of 
Massachusetts. All desirable forms.of up-to-date contracts issued. 
CORRESPONDENCE SOLICITED 


Boston Mutual Contracts in their wording are perfectly simple and their 


benefits SIMPLY PERFECT. 
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GB. Sveboda; Secy 
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August IT, is THE SPECTATOR Life Insurance 








LIFE INSURANCE IN THE UNITED STATES IN 1920—CONTINUED 



























































Insurance - Insurance Insurance Insurance Insurance Insurance 
NAME OF COMPANY. in Force Written Premiums _ Losses in Force NAME OF COMPANY. in Force Written Premiums Losses in Force 
Dec. 31,1919. in 1920. Received. Incurred. Dec. 31, 1920. Dec. 31,1919. in 1920. Received. Incurred. Dec. 31, 1920. 
NEwsYorxK—Cont. $ $ $ $ $ PENNSYLVANIA—Cont, $ $ $ $ 8 
State Tite, Ws. ss os 6s2s 906,519 9,512 46,324 5,000 887,031 Nrthwestern Mutual... 117,955,881 20,444,432 4,152,830 1,840,370 134,060,699 
State Mutual. ........s0. 46,594, "269 12, 859; 158 1,696, 882 800,627 55,662,360 §Nrthwestern National... 180,322 338,818 19,084 12,872 413,132 
PIOVOMM a gece ceccasns 249,788,460 109,643,611 10,916,759 2,087,212 346, "510 691 
Disiatt Central... « . occ, 71,553,159 24,574,328 3,036,061 1,037,982 89 91954. 229 Pacific Mutual. .... 4,809,669 1,158,897 202,543 27,954 5,756,778 
Union Mutual.......... 5,819,641 919,676 194,269 168,630 5, 996, '370 Pan American..... . .. 5,415,190 1,657,000 199,478 41,074 6,405,222 
Phoenix Mutual... . . . 16,038,399 3,641,497 647,521 147,184 18,580,730 
WE ocean wie 2,044,414,180 545,084,927 79,512,315 25,766,409 2,452,312,055 Prudential... . . . . 286,487,316 78, 676, 546 10,133,740 3,020,435 343,233,373 
Provident L. & T..... > 123;472'000 22 235, ‘000 2,065,619 1,118,000 133,385,000 
Group Insurance. Reserve Loan... .... 1,605,929 "501,500 59,958 10,830 1,873,707 
7 re 22,890,026 27,794,839 426,060 267,209 37,693,198 Royal Union... .... 0,187,355 712,328 220,206 53,402 5,491,193 
Ca Fett: | i ee eee 111,534 22,530 1,392 1,976 120,608 Security Life.. 3, '023,808 787,844 102,212 29,319 2,837,325 
Connecticut General..... 9,094,930 6,875,641 91,917 56,935 11,092,001 Security Mutual, Ney. 5,350,598 471,858 185,321 71,701 5,365,029 
cl. Geers 7,565,407 5,585,895 42,924 70,490 10,412,143 State Life. 7,798,306 2,017,678 210,441 102,107 8,881,388 
PIDNGMUE oie Ssews os eas 62, 579, 354 56,532,819 810,329 656, 780 85,902,593 State Mutual. 2 16,387,900 2,975,854 570,828 391,528 17,981,436 
Sun Life, Canada...... 6,528,022 598,845 264,688 61,334 6,820,944 
WOMB deicisiccsies 102,241,251 96,811,724 1,372,622 1,053,390 145,220,543 Sun Life, Md.. - es 273,500 250,000 13,498 Pas tie 416,500 
Travelers. . Bal ar ae ane 65,269 ‘092 20,259, 279 2,404,011 782,293 81,643,504 
Grand Totals..... 4,263,414,030:1323,527,669 178598,100'56,860,348 5,193,578,111 Union Central..... |: 33 902 "829 7,130, 219 1,390,736 684,069 38,054,476 
Union Mutual..... .. 3,710,998 "597,028 118,557 85,285 3,857,985 
Industrial Business. United L.& A... .. png 400 934,180 52,472 1,715 1,613,550 
Metropolitan... ics «+i 464,912,130 100,605,917 19,045, -_ 6,058, +4 510,429,458 United States.. 3,3 2'808 634,899 85,700 61,569 3,554,246 
Morris Plan..... . 1 234; 200 2,005,000 44, 013 9,2 1,402,150 Western and Southern.. 11, O62" 195 8,497,356 556,755 130; 793 14,981,661 
; Colonial...... 650,264 160, 4 17,771,788 
John Hancock i 9 ,621,541 2,348, 998 201,618,097 OGM e biawa te Ces 2,037,719,911 491,121,974 73,619,192 27,362,269 2,344,058,539 
} PRNGONEIBE i. 5. 05050 cenceee 539,909 817 113; "450, 120 22) 001, "225 5,799,792 611,293,236 
, Group Insurance. 
RONNIE cocci eee 1,208,993,061 254,707,228 49,362,402 14,377,316 1,342,514,729 AitmaLife....... 37,712,403 33, et 841 677,442 495,996 56,577,208 
American Bankers.. . . ,250 1,714 1,750 ,250 
PENNSYLVANIA. Connecticut General... . 18,108,674 22, ene 206 315,969 174,060 29,188,725 
Fidelity Mutual......... 29,627,264 7,372,604 1,339,217 462,529 34,807,826 Equitable, N.V.... . . 27, 612, 765 89, "297,624 491,580 351,942 40,709,297 
e Creed EAB. o.5 56sec case 7,747,144 2,480,435 280,682 136,527 9,484,541 Guardian, N.Y... . . "30 5,196 46,812 6,681 4,500 324,828 
1 Home Life of America.... 26,980,383 11,226,486 1,121,540 304,494 34,301,698 Home Life, Del.... . . 23,000 18,100 Pe ae ee 27,300 
Penn Mutual........... 140'942,275 22'260;151 4,873,654 2,009,270 154,030,734  Metropolitan...... | | 23,588722 25,405,210 495,502 301,180 39,537,988 
Pennsylvania Mutual.... 1,938,157 782,250 58,921 39,664 2,400,657 Philadelphia... . . . . 23,000 18,100 ee i a5 27,300 
; Philadeiphia........ <..2.. 00s 23,838,799 4,219602  ..... 280,065 24,568,282 Prudential... ..... 3,419,450 3,697,988 49,970 30,200 5,087,838 
) Presbyterian Ministers... 29,842,366 3,655,997 490,600 396,837 31,625,826 "Travelets...< + « + © « 28,403, 052 63,277,102 797,398 482,452 72,377,921 
: Provident I,. & T........ 123,471,913 22,234,596 2,065,618 1,118,430 133,385,229 
WCHAUION, ss 5 oes sc cneace 21,816,347 8,707,964 992,306 142,315 29,086,989 Wetales 2s 66 oss 139,382,512 157,857,483 2,836,256 1,842,080 243,941,655 
scranton Eile... 060s. 18,733,549 7,012,468 784,488 151,417 22,048,988 
PHRHOUUME So ecg e caivcials wee 12, 985, 9841 "499 821 416,994 91,454 13,347,762 Grand Totals. .... 2,615,026,604 740,431,831 88,879,468 34,337,351 3,077,088,726 
SPOR B ies ere.ase-c sete 437,924,181 91,452,374 12,424,020 5,133,002 489,088,532 Industrial Business. 
Baltimore. ee te ve 16,567,387 5,978,303 714,666 203,887 19,342,336 
TREO sat creciarnc eco ais sens 44,577,210 12,752,620 1,713,377 953,496 54,008,243 Colonial Life.. - : 13,398,518 5,015,847 517,760 120,202 15,108,453 
American Bankers....... 569,910 338,609 20,918 7,550 733,888 Columbian National... ; 16,886 i te 703 390 15,829 
American Central....... 1,464,580 199,868 34,034 15,000 1,513,204 Eureka Life....... eta 4,117,992 1,407,761 175, ped ba 4,737,146 
American National...... 480,439 93,000 13,343 2,000 548,439 Federal Life........ 14,444 3,400 15,360 
Baltimore Life.......... 6,597,357 2,722,184 301,459 86,904 8,315,628 Home Life, ee 11,428,001 4,326,527 571, 167 221, iA 13,939,445 
a "Serer 18,549,413 4,613,500 467,960 239,795 22 085, "423 Jol Hancock ......006<5. 60,405,054 12,911,305 2,229'279 707,096 65,044 226 
Raners, TeBic «0.6 re cco ass 2,057,470 507,435 81,760 14,303 2 "455, "405 Metropolitan........... 267,835,370 51,426,291 10,854,979 3,828,755 292,809,645 
Bankers Reserve........ 158,684 20,480 i. ore 179,164 National Benefit........ 1,758,145 878 ,048 123,978 15,816 1,889 135 
Berkshire Life..........2.. 23,317, 020 3,722,941 844,614 275,126 25,508,086 Pennsylvania Mutual.... 7,814,990 1,658, 711 296,405 70,381 8,883 354 
Canada EAB cncscs ccs 5, 646, 687 3,666,905 408,535 31,727 8,572,338 
Central Life, Kan........ 7,032 LUGehh wate OiRneaes 6,049 Perlemtiaks. 5 cic cesses 439,577,938 79,639,251 17,643,237 4,428,972 488,290,794 
IRVINE EG. cecceccs 8  emecers 224,500 8,981 2,000 206,500 Sun Life of America..... 11,294,992 3,425,113 494,821 74,184 12.780,072 
Canela gss coe eens 766,250 62,000 25,974 12,584 758,000 Western and Southern... 8,290,924 6,921,956 442,847 93,421 11,378,790 
Columbian National..... 6,082,041 2,540,366 204,430 89,007 7,635,433 
Connecticut General..... 21,070,934 8,188,971 743,372 123,109 27; 188,395 Mas ess. a sce Sos 842,520,641 173,593,013 34,066,188 9,802,014 934,234,585 
Connecticut Mutual..... 27, 748, 936 9,016,013 1,014,159 489,769 33,379,659 
Conservative, W. Va..... 794,150 353,000 39,571 11,000 952,650 
Continental, Del........ 3,768,320 1,029,141 130,927 35,080 4,482,352 PHILIPPINE ISLANDS. 
Continental, Ill......... 244,320 377,300 18,782 975 568,795 Central Life, Kan....... iS rsa ee ee ie 1 oeaaes 1,000 
Continental Pager. i... 244,320 377,300 18,782 750 GG «= MAGEE) Micccccucs:s # sonnee | dawaee 2,595 SOM ese 
" Equitable, N. Y......... 214,834 669 43,790,798 8,757,968 2,545,542 243,206,600 Manhattan............. U0. | See ee 11,500 
Equitable, Ia. ........6 23; 140, "319 7,741,375 818,111 150 ,949 29,101,383 New York Life..... .... 1,928,386 77,097 72, re 18,814 1,937,481 
Eureka... ¢ 4'295,652 1,534,711 202,225 38,116 5,588,058 Reliance Life........... Cl. eae: ae 4,000 
Farmers and Traders... . 1,972,000 1,039,000 88,869 16,000 2,705,500 West Coast........ Paereiate 5,047,584 2,396,006 393, 200 63,562 6,431,430 
Federal Life. tee 645,634 304,266 19,005 5,111 842,254 
> Guardian, N. Oe eas 7,723,842 1,864,268 291,259 65,892 8,674,181 OMEN cos ese <a 6,942,660 2,473,103 468,614 83,388 8,385,411 
/ Franklin Life. ae cs 317,519 101,120 8,379 1,000 365,533 
Home Life, N. ae 10,651 061 1,962,382 418,832 119,489 11,786, 826 Porto Rico 
International. . ‘ 976,270 934,463 44,599 6,000 1,269°729 Heuitable We YW s0 6+ 0-0ci0 151,610 1,500 3,754 146 146,033 
Inter Southern Lite. care 385,678 219,193 pa 360,540 244,331 WROMEE acccccecteucn ~. vaudae, okeaene | | Slamea |“ wane '000 
John Hancock. Ae 56,152,679 15,625,258 2,164,709 568,899 66,815,121 New York Life.......... 1,592,164 17,877 54,205 32,179 1 as 641 
‘ Mitight Life.... «ss 4,684,210 3,729,266 232,889 32,067 7,338,523 North American, Ill..... Ct Seep | erore 2/000 
: Lincoln National . Ave 749,000 493,900 39,754 30,000 1,081,980 Pan-American...........  cesees TARA vadcne,  “sceuee 96,400 
Manufacturers, Canada. . 472,390 25,000 24’ ,803 3,000 474,890 Reliance Life........... GINEE  wacasce Me. ecu 6,000 
Manhattan... ..... 3,326,656 510,251 98, "485 60,078 3,547,069 
Maryland Assurance.. . 158,000 153,000 6.9 54 Soha ve 273,500 ROM oiccacececs 1,751,774 161,177 58,245 32,325 1,734,074 
Massachusetts Mutual. . 30,716,993 6,469,048 1,119, 873 308,008 35,908,884 
of Merchants Life...... . 1,117,200 959,870 58, "742 9,618 1,855,470 TEXAS. 
d. Metropolitan. . . . « 802,386,146 79, 086; 622 10,901 328 3,530,878 343,413,018 American Life Reins..... 2,262,457 5,117,897 66,815 47,465 6,288,600 
Michigan Mutual..... R 3,517,540 771 ‘003 116. 700 65,266 3,913,516 American National...... 21,990,328 15,261,239 1,013,748 136,951 32,738,620 
. Missouri State. aeons 3,646,787 3,228'342 172/237 73,208 6,204,713 Amicable Life........... 15,559,337 3,457,769 594,335 89,750 18,182,309 
it Mutual Benefit... se 83,818,061 15,357,673 2,708,244 1,215,761 96,193,720 First Texas Prudential. 1,418,042 804,000 53,154 9,250 1,922,353 
Mutual Life, N. \ ee 148,029,608 32,197,670 5,724,525 2,592,075 167, 458, "782 Fort Worth Life......... 12,127,628 4,068,579 477,852 51,538 14, 814) 692 
a National Benefit... .. ; 17,000 154,500 5,837 2,000 161,250 Great Southern Life..... 65,510,089 20,414,805 2,372,556 481,877 79, 139, "402 
National, Vt... . ... 17,584,496 1,925,965 587,572 332,861 18,536,827 Ce ee aa Ci ae 18,138 8,890,570 
National, OT ae ‘ 3,521,851 1,214,232 152,934 33,810 4,475,405 Southern Union......... 7 097,983 2929900 253,855 44,462 8,920,727 
National Life & Acc. : ANG? 412,068 21,252 387 339,134 Southland Life.......... 44,078, 450 27,995,191 1,892,778 261,130 64,493,264 
New England. . .. .. 37,257,713 6,577,038 1,334,784 520,310 41,480,823 Southwestern Life....... 58,282'051 31,685,594 2,435,077 392,232 83,154,495 
New York Life. . . . 174,613,884 35,776,001 7,583,154 3,578,702 200,108,957 ‘Texas Life.............. 12,347,392 8,325,974 680,623 88,990 19,071,651 
oO ee ee 1,129,906 50,000 33,885 3,693 1,234,381 Two Republics.......... 2,581,425 2,945,056 177,304 10,580 5,144,163 
North American, Can.. 13,500 neue A “asenda 13,500 TRE IOI ec cccccccs 8 8 8° wedees 282,000 eee = aecmes "282'000 
North American, Til. : 1,040,001 5,000 27,061 13,000 965,401 
Northern Assurance... .. 2,342,956 1,582, "500 99,284 16,000 3,604,956 ORB e osx ercusiys 249,456,009 127,118,851 10,027,880 1,632,363 343,042,846 








In addition to the States shown herewith, complete statistics for the States and Territories and Canada will be found in The Insurance Year Book, Life, Cas- 
ualty and Miscellaneous Volume, ready in August. Price, $15. 





Bankers Accident Paper Cleveland Life Gets Up Attractive progress at Cedar Point from August 9 to 
Program August 13. 
William H. Hunt, president of the Cleve- 
land Life Insurance Company, is to be con- , : F 
of its . : ‘“ aoe : - . ‘ —The Security Auto Mutual of Youngstown, Ohio, 
s bright little paper “Service,” which was gratulated on the attractive program that his has been reinsured in the Lumbermans Mutual 
Suspended during the war. company has prepared for the convention 1n Casualty of Chicago. 
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[he Bankers Accident Insurance Company 
of Des Moines, Iowa, has resumed publication 
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A GROUP OF 


Life Insurance Leaflets 


The Spectator Company offers for sale to the life 
insurance community the following attractive and 
compelling leafleats. Each one is full of emphatic 
arguments on the benefits of life insurance and make 
direct appeal to both men and women in all walks 
in life. These leaflets are sure producers of good 
business results. 

Prices at which the leaflets can be supplied: 
Robbing Yourself. 

Showing the Advantages of Saving vs Wasting. 
Per 1,000, $20; per 500, $12; per 100, $3. 
Take Notice. 
Emphasizing the importance of paying premiums 
promptly. 
Per 1,000, $20; per 500, $12; per 100, $3. 
The Unexpected Always Happens. 
It is like reading news from the seat of war to read 
the list of victims of sudden death and accident. 
This leaflet can be used to advantage by agents 
of both life and accident insurance companies. 
Per 1,000, $20; per 500, $12; per 100, $3. 
Are You a Woman? 
If so what do you do with your money? 
Per $1,000, $20; per 500, $12; per 100, $3. 
Too Busy. 
An effective reply to the claim often made of 
being too busy to consider life insurance. 
Per 1,000, $10; per 500, $7; per 100, $2. 
Caution to Policyholders. 
A strong and lucid argument for keeping policies 
in force. 
Per 1,000, $20; per 500, $12; per 100, $3. 
Up Against It. 
Forcibly illustrating the misfortunes of many 
former well-to-do capitalists and business men 
Per 1,000, $10; per 500, $7; per 100, $2. 
It Helps You Along. 
A strong appeal to the uninsured and the under 
insured. 
Per 1,000, $15; per 500, $10; per 100, $2.50. 
What Holds You? 
Sets forth the advantages of life insurance agency 
work as a career for young men. 
Per 1,000, $15; per 500, $10; per 100, $2.50. 
A Legacy For You. 
Unique life insurance leaflet just published. 
Limited payment endowment and income in- 
surance presented in a novel way. Fine busi- 
ness getter. 
Per 1,000, $15; per 500, $10; per 100, $2.50. 


On orders of 1,000 copies or more, the inscription 
of company or general agent will be printed without 
extra charge. On orders of less than 1,000 $6 extra 
for inscription. Sample copies of any or all these 
leaflets will be sent on receipt of ten cents each. 

Mail 90 cents and sample copies of the whole 
series (10 leaflets) will be sent to you. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 


Prosperity Awaits You Here! 








THE_SOUTH IS RICHER NOW IN OPPORTUNITIES 


THAN IN YEARS. Never was there so much money in 
circulation. 
THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 
SOME CHOICE TERRITORY in Texas and Arkansas for 
Field Supervisors who can produce business and instruct Agents. 
Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 
H. CLAY BROWN, Supt. of Agencies, SHREVEPORT, LA. 








GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 
‘wo good personal producers may combine 
to get contract. 
If you cannot produce personally do not 
apply. 


Address West Virginia, care of THE SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 











HOW TO ORGANIZE AND OPERATE 
MUTUAL BUILDING AND LOAN ASSOCIATIONS 


A considerable number of insurance men throughout the country are now 
officially interested in local mutual! building and loan associations, and find 
that such associations help their insurance business, as well as contributing 
directly to their income. 

A Virginian who is well posted as to the operations of such associations 
has gotten out a little book under the above title, in which the system is 
thoroughly described, with information concerning the keeping of books, 
the forms of certificate of incorporation, by-laws, etc., together with ques- 
tionsfrequently asked about such organizations, and their answers. 

This book is substantially bound in cloth, with gold title. 

PRICE $2.00 PER COPY 


Orders and remittances should be sent to 


THE SPECTATOR COMPANY 
Chicago Office 135 William Street 











Insurance Exchange New York 
i 
1857 1921 


Che Oldest Life Insurance Company 
in the West has new territory for 
live agents. Its policies are liberal 
and easy to sell. 


ST. LOUIS MUTUAL LIFE INSURANCE CO. 
ST. LOUIS, MO. 




















AGENCY MANAGER WANTED 


A Middle Western life insurance company is de- 
sirous of obtaining the services of an Agency Manager 
who is capable of organizing and producing an agency 
force and who is acquainted with conditions in Ohio 
Indiana and Illinois, 

An attractive contract will be given the right man. 


Address Middle West, 


Care of THE SPECTATOR, 
Post Office Box 1117 City Hall Station, New York 
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Casualty, Surety, Etc. 








AUTO THEFT BILL UP 





Model Law Backed by Insurance Men 
Passed in Indiana 





FRAMED IN CONJUNCTION WITH AUTO- 
MOBILE ASSOCIATION 





Measure Expected to Greatly Reduce Loss 
Ratio in State 


A bill aimed to check automobile thefts 
sponsored by insurance men in the State of 
Indiana was passed by the Indiana Legislature 
before adjourning. The bill which recently 
became effective, is one that might well be fol- 
lowed to advantage in other States. The Dill 
was framed by the Automobile Protective and 
Information Bureau in conjunction with the 
Hoosier State Automobile Association and it 
is predicted that its enactment will materially 
reduce the theft ratio in Indiana. The bill 
provides: 

All owners of motor vehicles must secure certificate 
of title from Secretary of State. Certificate good for 
life of car so long as held by original owner. Fee 
fifty cents, 

Owners of cars already licensed must secure cer- 
tificate of title from Secretary of State within ninety 
days from date of enactment of this law. 

Failure so to do subjects car owners to a fine of 
not less than $5 nor more than $1000. 

Immediately upon enactment Secretary of State 
must mail copy of law to car owners who have already 
secured licenses with notice to secure certificate of 
title. 

In case of sale or transfer of ownership of a motor 
vehicle holder of original certificate of title must 
assign same to purchaser, who shall within five days 
thereafter present same to Secretary of State wtih 
warranty of ownership endorsed thereon and secure 
new certificate of title. This must be done before he 
can secure license. 

Any person operating a car under a registration 
number where no certificate of title has been secured 
within ninety days after taking effect of this act, is 
subject to a fine of from $10 to $1000. 

Any person selling, delivering or purchasing a 
motor vehicle without passing certificate of title as 
prescribed by this act is subject to a fine of from 
$100 to $1000 and imprisonment for not less than 
two years nor more than ten years. 

Any person making a false statement on an ap- 
plication for certificate of title or assignment therec?, 
is guilty of a felony punishable by a fine of from 
$500 to $5000 and imprisonment for not less than 
two years nor more than ten years, 

Any person forging a certificate of title or holding 
or using a forged certificate knowing same to he 
altered or forged, is subject to a fine of not less than 
$1000 nor more than $5000, and imprisonment for not 
less than two years nor more than ten years. 

Separate certificate of title as prescribed by the 
Secretary of State shall be used by dealers and manu- 
facturers, 

Funds received under this act to be set aside in a 
Separate fund and used by the Secretary of State for 
additional expenses, investigation, recovery of cars, 
apprehension of automobile thieves and employment 
of special deputies. 

The Secretary of State with approval of the Gov- 
€tnor is given power to hire necessary deputies in 
addition to the present officers of the law to carry out 
Provisions of the act and he together with such 
deputies of the law are empowered to arrest without 
Writ, rule or order or process, any person in the act 


of violating or attempting to violate in his presence 
any of the provisions of the act, and they are made 
Peace officers of the State for that purpose. 

With permission of the sheriff of any county, or 
chief of police of any city, the Secretary of State is 


authorizedto 
Sheriffs or 


deputies, 
follow 


empower 


temporarily and 
investigate and 


police officers to 


Confiscation Insurance Barred 
The Attorney General of Utah, Harvey H. 
Cluff, has ruled that confiscation insurance 
must not be written by automobile underwriters 
in that State, but it is hoped, according to 
State Insurance Commissioner J. W. Walker, 
that some arrangement may be made whereby 
the automobile men may have protection, and 
Mr. Walker will probably call a conference 
of all the interests concerned in the near 
future, he told a representative of THE SPEc- 
TATOR in an interview. The Commissioner said 
the demand for this kind of protection was 
considerable. 


Public Life & Accident Ready 

Announcement is made that the Public Life 
& Accident Company is being organized in 
Tennessee. Authorized capital is $200,000, and 
the incorporators are John L. Bostick, Robert 
L. Hayes, John Henderson, Earl S. Hanner 
and Ernest B. Thacker. The new company 
will probably be located in Nashville, though 
no authentic announcement has been made to 
this effect. 








up automobile theft matters or other violations of 
the act. 

The Secretary of State is empowered to deputize 
officers of motor clubs or other persons as special 
deputies to facilitate the operations of this act and ex- 
pedite the issuing of license and registration of title 
certificates, 

The Secretary of State shall 
registration with number plates, receipt to be signed 
by owner and kept in car in container furnished for 
the purpose. 

At time of transfer of ownership receipt of regis- 
tration must be sent to Secretary of State within five 
(5) days, together with old license plates and a re- 
fund is made to owner on a pro-rata basis. 

Owner failing to carry registration receipt in his 
car is subject to a fine of not less than $25 nor more 
than $100, and on the third offense shall be confined 
thirty days in jail in addition to the fine. 

Any person destroying, removing, altering or de- 
facing the engine number or other distinguishing 
number of any motor vehicle, or giving a wrong de- 
scription on an application for registration, is subject 
to a fine of not less than $100, nor more than $1000, 
and imprisonment for not less than two years nor 
more than ten years. 

Any person who thirty days after taking effect of 
this act sells or offers for sale a motor vehicle with 
destroyed, removed or altered engine number shall 
be subject to a fine of not less than $200, nor more 
than $500, and imprisonment for not less than thirty 
days, nor more than 180 days. For second conviction 
he shall be imprisoned for a term of not less than 
one year, nor more than five years, except where such 
car has been reported to the Secretary of State and a 
scpecial number assigned for same by him. 

Any person having possession of a motor vehicle 
with changed, altered or destroyed engine number and 
failing to report same to the Secretary of State within 
thirty days of taking effect of this act, is subject to 
a fine of not less than $25 nor more than $50. 

The Secretary of State shall require satisfactory 
evidence of ownership of motor vehicle with destroyed, 
changed or altered engine numbers, and such motor 
vehicle where satisfactory not been 
established shall be confiscated and sold and the fund 
derived therefrom put in the auto theft fund. 

After the thirty days’ grace period allowed for 
securing spceial numbers from the Secretary of State 
every police officer shall seize all cars in his territory 
bearing destroyed, changed, altered or defaced num- 
bers and arrest the party hvaing possession and notify 
the Secretary of State at once. 

The court shall retain custody of such cars until 
after trial. 


furnish receipt of 


ownership has 
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FRENCH LICK SPRINGS 





Plans for Second Day Meeting An- 
nounced by President Sanders 





JAMES F. RAMEY TO SPEAK 


Program Also Includes Talk by Ohio Insur- 
ance Superintendent Gearheart 


The following program for the second day 
of the annual meeting of the Health and Acci- 
dent Underwriters Conference, to be held at 
French Lick Springs, Ind., August 29-31, has 
been issued by President William R. Sanders. 
The program will include these addresses: 


TUESDAY, AUGUST 30 


“What Are We Here For?” H. B. Hawley, presi- 
dent, Great Western Accident, Des Moines, Ia. 

“The State’s Interest in Health and Accident Insur- 
ance,” Hon. James F. Ramey, Insurance Commissioner, 
Kentucky. 

“Public Welfare Work by Health and Accident 
Companies,”’ G. E. Harsh, vice-president, Federal Sav- 
ings & Insurance Company, Indianapolis. 

“Enthusiasm: How to Be Happy Though Good (and 
Dry),” Chauncey S. S. Miller, North British & Mer- 
cantile, New York. 

“Codification of Insurance Laws,’’ Hon. B. W. Gear- 
heart, Superintendent of Insurance, Ohio. 

“Taking the ‘L’ Out of Claims,” A. I. Alwin, secre- 
tary, Minnesota Commercial Mens Association, Min- 
neapolis. 

2 P. M.—Men’s golf tournament. 
of conference and guests. 


Open to members 


2:30 P. M.—Ladies’ bridge party. 

5 P. M.—Golf putting contest for the ladies. 

5:30 P. M.—Men’s golf putting contest (non- 
golfers). 


Convention banquet, French Lick Springs Hotel. 
Music by special orchestra provided by hotel manage- 
ment. 


The Wednesday program follows: 


WEDNESDAY, AUGUST 31, 9:30 A. M. 


“Ts the Monthly Payment Business Becoming Less 
Popular?” J. Patterson, vice-president Massachusetts 
Bonding and Insurance Company, Saginaw. 

“Getting Back to Fundamentals,” E. J. Faulkner 
vice-president and agency manager, Lincoln Accident, 
Lincoln, Neb. 

“Dealing With Humanity,” C. W. Ray, secretary 
Hoosier Casualty, Indianapolis. 

“Does the Issuing of Unclassified Policies Encour- 
age Overinsurance or Increase the Moral Hazard?” 
A. R. Smith, secretary National Business Mens Asso- 
ciation, Cleveland. 

“Claims From an Underwriting Standpoint,” C. O. 
Piper, superintendent claim department, Bankers Ac- 
cident, Des Moines. 

“The Economic Aspects of Disease Control,’ Ar- 
thur T. McCormick, M. D., secretary State Board of 
Health and State Health Officer, Louisville, Ky. 

“Do the Results of a Yearly Sales Convention at 
the Home Office Justify the Expense?” C. C. Criss, 
treasurer, Mutual Benefit Accident and Health Asso- 
ciation, Omaha. 

Reports of special committees. 

Deferred business. 

New business. 

Election of officers. 

Date and place of next meeting. 

Adjournment. 





National Surety Cancels Resignation 

The National Surety Company of New York, 
which recently announced its withdrawal from 
the Burglary Underwriters Association, has 
recalled its resignation following the associa- 
tion’s decision to modify policy forms. 
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Position Wanted 


Actuarial 





Actuarial 

















COMPETENT MAN 


wants position as Assistant Secretary and Office Manager- 
Experienced in all departments of Home Office, able to direct, 
supervise, and organize work of staff. Always gives considerable 
thought to the necessary changes for improvement in the giving 
of service to all interested peo References as to ability, 


personality and character will be given if you write 


MANAGER, care of THE SPECTATOR, New York 








MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


National Association Bldg., Suite No. 1005, 
26 W. 44th ST., NEW YORK 





FREDERIC S, WITHINGTON, F. A. 1. A. 
CONSULTING ACTUARY 


402-404 Kraft Building Des Moines, lowa 
Telephone Walnut 3761 




















Prominent Agents and Brokers 








LEON IRWIN & CO., Inc., New Orleans, La. 


REPRESENTING 


American Auto- National Union New Amsterdam 
mobile- ord National-Hartford _ Casualty Co. 


American Equitable Philadelphia Under- Indemnity Company 


British-Amer. As- writers of America 
surance Stuyvesant Automobile Insurance 
Fidelity-Phenix 


Insurance Underwriters BROKERS’ LINES SOLICITED 


DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 


A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, lac. 


“Life Insurance Service’’ 
10 So. La Salle St. Chicago, Ill. 
“20 Years’ Experience Backs Our Service” 

















SOBRINOS DE EZQUIAGA 
ESTABLISHED 1821 
General Insurance Agents; 


Box 351 


San Juan Porto Rico 


MARCUS GUNN 


CONSULTING 
ACTUARY 


29 So. La Salle Street CHICAGO 


W. H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 











Telephone Randolph 7684 256 BROADWAY oo Sa 
PAUL L. WOOLSTON W. R. HALLIDAY 
INSURANCE EXAMINER, CONSULTING 
ACTUARY AND ACCOUNTANT ACTUARY 
MAJESTIC BLDG., DENVER, COL. INSURANCE EXCHANGE CHICAGO 


























J. L. MITCHELL 


Is prepared to successfully negotiate and finance the re- 
insurance or consolidation of either Legal Reserve, Mutual 
Assessment or Fraternal Life Companies, Associations or 
Orders. R ’ 
Temporary money advanced on strictly private 

) gfrangements. 

All communcations held personal and confidential. 

Address J. L. MITCHELL, 664 Masonic Temple, Chicago, Ill. 


FRANK J. HAIGHT 
CONSULTING 
ACTUARY 


Indianapolis, Ind. 
Des Moines, lowa 


Hume-Mansur Bldg. 
Hubbell Building 








JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 


ROOM 1303 165 Broadway, New York City 


Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 


Cable Address: Gertract, New York 

















Actuarial 


JULIAN C. HARVEY 
CONSULTING 
ACTUARY 


CHEMICAL BUILDING ST. LOUIS, MO. 








GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 











ACTUARY WANTED 


Progressive Canadian Life Insur- 
ance Company desires to employ 
young resident actuary who would 
be willing to commence at a nom- 
inal salary and work up with the 
Company’s growth. Young man 
of progressive tendencies essential. 
Apply Box 130, care of THE 
SPECTATOR, New York, N. Y. 


JNO. A. COPELAND 


CONSULTING 
ACTUARY 


124-126 HURT BLDG. ATLANTA, GA. 








256 BROADWAY NEW YORK 
T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg., OKLAHOMA CITY, OKLA. 











T. C. RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa. 


Complete Rate Books Formulated 








F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
THE BOURSE PHILADELPHIA 











FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 


CONSULTING ACTUARIES 
35 Nassau Street New York 








A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 


— 





ABB LANDIS 
Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 


WASHINGTON, D. C. NASHVILLE, TENNESSEE 
10 Jackson Place, N. W. 
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Miscellaneous Insurance 











Insurance Examiners and Adjusters 








LOSSES ARE ASSETS 


When handled with proper regard for 
their business building possibilities. 
Even an aggrieved claimant may hecome 
a friendly policyholder if impressed with 
the fairness of an adjustment. 


R. L. NASE, 

Adjuster for Casualty Companies 
1110 Mutual Bldg., RICHMOND, VA. 
Liability, Compensation, Accident 

and Health Claims 


TERRITORY: 
Virginia and North Caroline 














To Take Up Kansas Ruling at French Lick 
Springs 

Sam C. Carroll, claim adjuster for the Kan- 
sas insurance department, is going to attend 
the annual meeting of the claim adjusters at 
French Lick Springs, Ind., next month to de- 
fend the ruling of the State department on the 
application of Standard Provision 17 of acci- 
dent and health insurance policies. The Kan- 
sas rule seems to be a subject of considerable 
debate among insurance men and an entire ses- 
sion of the conference is to be given over to a 
discussion of the provision and the Kansas ap- 
plication. 

Standard Provision 17 is the one which per- 
mits the pro-rating of claims where a person 
carries insurance in several companies. The 
Kansas rule is that in the event of a death 
by accident there can be no pro-rating and that 
the principal sum must be paid in full by all 
companies. The department holding is that in 
the event of death an accident policy really 
becomes a life insurance contract and the bene- 
ficiary is entitled to the full amount. 


Takes Over Activities of War Risk Bureau 


A legislative measure transferring all the 
activities of the War Risk Bureau to the new 
Veterans Bureau was signed on Tuesday by 
President Harding. Following his approval 
of the bill, President Harding sent to the Sen- 
ate the nomination of Colonel Charles R. Jones 
of Seattle, Wash., to be director of the new 
bureau. 

Under the new bureau the country will be 
divided into fourteen regional offices, pro- 
vided for in the law, each of which has au- 
thority to act quickly without waiting until the 
Washington headquarters sanctions its course. 
The three different branches of the Govern- 
ment which heretofore acted independently in 
hospitals and districts in caring for disabled 
veterans will now function under the head in 
each regional area. 


Frank McVicar Makes Change 
Frank C. McVicar, who has been with the 
Chicago office of the Globe Indemnity for the 
Past eight years, has resigned to become con- 
nected with the surety department of the Chi- 
cago office of the company. ° 


CLAIM MEN’S PLANS 





Program for French Lick Meeting 
Progressing 





STUART A. COULTER TO SPEAK 


—_———- 


N. R. Moray and F. B. Wilde Also to Be 
Heard 


Clarence O. Pauley, president of The In- 
ternational Claim Association, has announced 
the following speakers as part of the program 
of the meeting at French Lick, Indiana: 

Stuart A. Coulter, Indiana Insurance De- 
partment, will give “Address of Welcome;” 
Norman R. Moray, vice-president and general 
manager, Hartford Accident and Indemnity 
Company, “Selling Insurance Companies vs. 
Selling Insurance Policies;” Frazier B. Wilde, 
superintendent of claim department, Connecti- 
cut General Life Insurance Company, “Non- 
Cancellable Policy Claims.” 

The following will also appear on the pro- 
gram, subjects to be announced later: 

Ross J. Ream, attorney, Kansas City, Mo.; 
D. S. Alverson, Chicago office, Attna Life In- 
surance Company; Joseph Boehm, M. D., New 
York City, N. Y.; Edgar Harold, Chicago 
office, Pacific Mutual Life Insurance Company ; 
Martin P. Cornelius, Continental Casualty 
Company. 


Milwaukee Company Elects Directors 

Stockholders of the new Northwestern Cas- 
ualty and Surety Company of Milwaukee to- 
day elected the following directors: 

For three years: Herman Fehr, attorney of 
Milwaukee; Dr. William A. Fricke, one of the 
organizers and former Wisconsin Insurance 
Commissioner; Carl A. Johnson, Madison, 
president Wisconsin Manufacturers’ Associa- 
tion, and S. Galbraith Miller, Jr., vice-presi- 
dent Monarch Manufacturing Company, Mil- 
waukee. 

For two years: Michael J. Cleary, vice-presi- 
dent of the Northwestern Mutual Life; 
Howard Greene, director of the Northwestern 
National and Northwestern Mutual Life; An- 
drew J. Horlick, of the Horlick Malted Milk 
Company, Racine; Stephen J. McMahon, one 
of the trustees for the organizers. 

For one year: George F. Brumer, Mil- 
waukee, publisher; Norval A. Hawkins, for- 
merly with the Ford Motor Company; S. K. 
K. Knapp of Chicago, general counsel of the 
Illinois Steel Company, and Edward M. Mc- 
Mahon, who managed sales of stock. 

A resolution was adopted to increase the 
board to eighteen members, an additional six 
to be elected by the directors. A total of $1,- 
125,000 was reported subscribed by stock- 
holders, and net surplus is $750,000. 


C. C. Howard Resigns 
C. Clark Howard, vice-president of the 
Union Indemnity Company, has resigned. Mr. 
Howard is leaving the city for a short vaca- 
tion and upon his return will announce his 
plans for. the future. 
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PERSONAL ITEMS 











John R. Hegeman, assistant secretary of the 
Metropolitan Life for thirty years, has re- 
signed. 

E. V. Mitchell has been elected a director, 
vice-president and general manager of the In- 
demnity Company of America of St. Louis. 

S. S. Northington has arrived in Los Angeles 
and has assumed his new duties as general 
agent for the Connecticut Mutual Life in its 
Southern California territory. 

J. H. Goodin, who has been special agent for 
the farm department of the Hartford Fire in 
Tennessee, has been made superintendent of 
the farm department for the Eastern States, 
with headquarters at Hartford. 

W. Pickard, who has represented the 
Massachusetts Mutual as district agent at Chat- 
tanooga for the last six months, has resigned, 
hving accepted a position as cashier in a bank 
at Bolling Green, Ky., his former home. 

James E. Wroughton, special representative 
of the Illinois Life of Chicago, presided at the 
eighteenth meeting of the $100,000 Club, hav- 
ing written the largest volume of business for 
the company during the twelve-month period 
ending July 31. 

Charles H. Flood, manager of the home 
office agency of the New England Mutual of 
Boston, has been elected assistant secretary. 
Dwight Foster, chief clerk of the bond and 
mortgage department of the company, has also 
been elected an assistant secretary. 

Frank O. Ayres, second vice-president of the 
Metropolitan Life, recently spent several days 
in San Francisco, the guest of Assistant Secre- 
tary and Pacific Coast Manager E. H. Wilkes. 
Vice-President Ayres is combining business 
with pleasure, and left San Francisco, accom- 
panied by Manager Wilkes, for a tour of the 
company’s Northwestern territory. 

John H. Flora has been appointed general 
agent of the John WHancock Mutual for 
Kansas City, succeeding Harry Gardiner, who 
was recently transferred to New York as gen- 
eral agent. Mr. Flora has won his way to his 
present position, having been connected with 
the company’s Illinois agency as traveling au- 
ditor for the past five years. He has developed 
excellent talent in organization work. 


E. A. Tonne Sells Interests 

H. F. Storjohann, president, and H. T. 
Hampe, treasurer of the Interstate Liability 
Insurance Company of Rock Rapids, Ia., have 
purchased the interests of E. A. Tonne, or- 
ganizer and manager of the Interstate Auto- 
mobile Insurance Company and the Interstate 
Liability Insurance Company. Mr. Tonne, it 
is understood, will retain his interest in the 
Farmers Automobile. 


Selbach & Deans Appointed 

Selbach & Deans of San Francisco have 
been appointed general agents of the Jersey 
Underwriters’ Department of the American of 
New Jersey and will supervise the company’s 
operations in the States of Arizona, California, 
Idaho, Montana, Oregon, Utah and Washing- 
ton handling fire, automobile and registered 
mail coverage. 


Caruso Had Only $5000 Insurance 
Enrico Caruso, the operatic tenor who died 
last week in Naples, Italy, carried only $5000 
life insurance, it is stated. 
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THE EUREKA LIFE INSURAN€E COMPANY 
of 


BALTIMORE, MARYLAND 


Incorporated 1882 


A regular OLD LINE Stock Life Insurance 
Company, issuing all the STANDARD FORMS of 
POLICIES, INDUSTRIAL and ORDINARY. 


JOIN C. MAGINNIS, President 
H. LEISHEAR, Jr.» Sec’y & Treas. 


JOSH. N. WARFIELD, Jr., Vice-President 
J. HOWARD IGLEHART, Medical Director 











“GRAND RAPIDS LABEL CO. 


WRITE 
FOR FOLDER 
SHOWING ELABORATE DISPLAY 








THE GUARANTY LIFE INS. CO. 


DAVENPORT, IA. 








New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


L. J. DOUGHERTY, Sec’y and Mgr. 









N. H. WHITE, 3rd Vice-President 
E. B. CRAIG, 4th Vice-President 
C. R. CLEMENTS Secretary and Treasurer 


C. A. CRAIG, President 
W. R. WILLS, Vice-President 
T. J. TYNE, 2nd Vice-President 


The National Life and Accident Ins. Co, 


Combination Policy of Industrial Insurance Covering 
Sickness, Accident and Death 








HOME LIFE INSURANCE CO. 


New York 
WM. A. MARSHALL, President 

The 61st Annual Statement shows admitted Assets 
of $40,465,508 and the Insurance in Force $212,- 
483,100—a gain for the year 1920 of nearly $27,000,000. 
The insurance effected during the year was nearly 
$43,000,000. The amount paid to policyholders 

during the year was over $4,196,000. 

FOR AGENCY APPLY TO 


GEORGE W. MURRAY, Superintendent of Agents 
256 Broadway, New York 








4 Q WE WANT AGENTS 
@ “THE COMPANY OF CO-OPERATION” 


$150,000.00 Deposited with Treasurer of Tennessee) 
to push our five=-pointenine policies. 
Excellent Iowa territory and liberal 
contracts for men of good reputation. 
THE DES MOINES LIFE & ANNUITY CO, 
A. L. HART, Agency Mgr. 
Home Office—Register Tribune Bldg.—De Moines, Iowa 

















The Farmers and Bankers 
Life Insurance Companyf 


Is an established fact—an integral part of EE 
the life insurance and financial activities of 

its Home State—Kansas, enjoying the con- | 4 
fidence of the citizens of its neighboring states fe 
in which it is operating. FULLEST CO- P: iors 
OPERATION WITH AGENTS. 


HOME OFFICES WICHITA, KANSAS 





THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 


Largest Fraternal Benefit Society of Women in the World | 


A ‘“‘Millionaire’’ Fraternal Benefit Society 

The Rates are Adequate 

The Membership is over 240,000 

The Reserve Fund is $14,000,000 

Its Business Standing is of the Best 

Gives Safe Protection to Women and the Children of its Members 
Cares for its Needy Sick 

Its Reviews are Social and Welfare Centers 


Write for information to: 
Miss Frances D. Partridge, 
Supreme Record Keeper, 
Port Huron, Michigan 


Miss Bina M. West, 
Supreme Commander, 
Port Huron, Michigan 











WANTED 


A man with Executive and Salesmanship ability; pref- 
erably one who has had Teaching or Life Insurance ex- 
perience, or a College Education, to become local Manager for 
the Educational Department of a large corporation that is 
to sell the public a contract guaranteeing the School and 
College Education of Young America. i 

At present the following States: Pa., Ohio, IIl., Mo., Minn., 
Ark., Okla., Texas, and Kansas. s 


3719 Washington Ave., 


St. Louis, Mo. 


‘ 


Write— 
W. FRANK SMITH,''Manager 








INCOME INSURANCE 
SPECIALISTS 


Opportunities for Salesmen in 47 States 
Address H. A. LUTHER, 2d Vice=-Pres. 


NORTH AMERICAN ACCIDENT INSURANCE CO. 
209 S. LaSalle St., 


Chicago, III. 




















